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Division of the Federal Register, The National
Archives, pursuant to the authority contained
in the Federal Register Act, approved July 26,
1935 (49 Stat. 500, as amended; 44 US.C.,
ch. 8B), under regulations prescribed by the
Administrative Committee, approved by the
President. Distribution is made only by the
Superintendent of Documents, Government
Printing Office, Washington, D. C.

The regulatory material appearing herein is
keyed to the Code of Federal Regulations,
which is published, under 50 titles, pursuant
to section 11 of the Federal Reglster Act, as
amended June 19, 1937.

The FeperaL RecIsTER Will be furnished by
mail to subscribers, free of postage, for $1.50
per month or $15.00 per year, payable in ad-
vance., The charge for individual copies
(minimum 15¢) varles in proportion to the
size of the issue. Remit check or money
order, made payable to the Superintendent
of Documents, directly to the Government
Printing Office, Washington, D. C.

There are no restrictions on the republica-
tion of material appearing in the FEDERAL
REGISTER.

NOTICE

The Cumulative Supplement to
the Code of Federal Regulations,
covering the period from June 2,
1938, through June 1, 1943, may be
obtained from the Superintendent
of Documents, Government Printing
Office, at $3.00 per unit. The follow-
ing are now available:

Book 1: Titles 1-3 (Presidential doc-
uments) with tables and index.

Book 2: Titles 4-9, with index.

Book 3: Titles 10-17, with index.

Book 4: Titles 18-25, with index.

Book 5, Part 1: Title 26, Parts 2-178.

Book 5, Part 2: Title 26, completed;
Title 27; with index.

Book 6: Titles 28-32, with index.
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TITLE 29—LABOR

Chapter IX—War Food Administrator
(Agricultural Labor)

[Specific Wage Ceiling Reg. 21, Amdt. 1)

PART 1106—SALARIES AND WAGES OF AGRI-
CULTURAL LABOR IN THE STATE OF
FLORIDA

WORKERS ENGAGED IN HARVESTING OF CITRUS
FRUIT

Section 1106.1 (9 F.R. 9042) is hereby

revised and amended by striking out the

number “8” in paragraph (b) (6) and

inserting in lieu thereof the number “9",

FEDERAL REGISTER, Thursday, August 17, 1944

(56 Stat. 765, 50 U. 8. C. App. Supp. 961
et seq.; 57 Stat. 63; Pub. Law 34, 78th
Cong.; E.O. 9250, 7 F.R. 7871; E.O. 9328,
8 F.R. 4681; regulations of the Director
of Economic Stabilization, 8 F.R. 11960,
12139, 16702, 9 F.R. 6035; regulations of
the War Food Administrator, 9 F.R. 655,
6011, 7378, 9 F.R. 831, 7645)

Issued this 15th day of August 1944,

WiLson R. BUIE,
Acting Director of Labor.

[F. R. Doc. 44-12300; Filed, August 16, 184%;
11:16 a, m.}]

———

TITLE 32—NATIONAL DEFENSE
Chapter VI—Selective Service System
[No. 258]

REPORT OF OBLIGATIONS
ORDER PRESCRIBING FORMS

Pursuant to authority contained in the
Selective Training and Service Act of
1940, as amended, I hereby prescribe the
following change in DSS Forms:

Addition of a new form designated as DSS
Form 260-G, entitled “Report of Obliga-
tions." *

The foregoing addition shall become a
part of the Selective Service Regulations
effective within the continental United
States immediately upon the filing
hereof with the Division of the Federal
Register and effective outside the con-
tinental limits of the United States on
the 30th day after the date of filing
hereof with the Division of the Federal
Register.

LEwis B. HERSHEY,

Director.
JUNE 23, 1944.

|F. R. Doc. 44-12297; Filed, August 16, 1944;
10:07 a. m.|

EeSNT

Chapter IX—War Production Board
Subchapter B—Executive Vice-Chairman

AvuTHORITY: Regulations in this subchapter
issued under sec. 2 (a), 54 Stat. 676, as
amended by 55 Stat. 236 and 56 Stat. 176;
E.O. 9024, 7 F.R. 329; EO. 9125, 7T FR. 2719;
WZPB. Reg. 1 as amended March 24, 1943,
8 F.R. 3666, 3696; Pri. Reg. 1 as amended May
15, 1943, 8 F.R. 6727.

PART 921 —ALUMINUM AND MAGNFSIUM

[Supplementary Conservation Order M-1-i,
Revocation]

ALUMINUM

Section 921.11 Supplementary Order
M-1-i is hereby revoked.

This action should not be construed to
affect in any way any liability or penalty
incurred under said order.

This revocation does not affect alu-
minum scrap, which is defined in and
controlled by Order M-1-d, or aluminum
pigment and composition which are de-
fined in and controlled by Order M-1-g.

Issued this 15th day of August 1944.

‘WAR PRODUCTION BOARD,
By J. JosEpH WHELAN,
Recording Secretary.

[F. R. Doc. 44-12283; Filed, August 15, 1044;
5:21 p. m.)
/

1 Filed as part of the original document.
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PART 921—ALUMINUM AND MAGNESIUM
|Supplementary Limitation Order M-1-k]
ALUMINUM

§ 921.13 Supplementary Limitation
Order M-1-k—(a) Restrictions on use
of aluminum in other orders removed.
All restrictions in other orders of the
War Production Board as to the use of
aluminum (whether referred to by name
or metal) are inapplicable, except as fol-
lows:

(1) Aluminum kitchen and household
ware may be made only as described in
Order L-30-¢;

(2) Restrictions in any other War
Production Board order as to the quan-
tity of an article which may be made or
as to its size or type remain applicable
even if the article is made wholly or
partly of aluminum;

(3) Restrictions in CMP regulations
remain effective;

(4) Restrictions on aluminum secrap in
Order M-1-d and on aluminum pigment
and composition in Order M-1-g remain
effective.

(b) How to get aluminum. Persons
who wish to get aluminum may get it
pursuant to CMP regulations, or under
Priorities Regulation 13 (or WPB Direc-
tive 16) in accordance with that regula-
tion. In addition they may apply under
Priorities Regulation 25 for aluminum to
make any article or product unless it is
restricted by a WPB order which is
neither listed on a direction to that regu-
lation dor amended to refer to that regu-
lation.

Issued this 15th day of August 1944.

WAR PRODUCTION BOARD,
By J. JosEpH WHELAN,
Recording Secretary.

[F. R. Doc. 44-12281; Filed, August 15, 1944;
5:22 p. m.]

'—,’,_-
2ART 3291—ConNsuMERS DURABLE GooDS
[General Limitation Order 1-30-¢]

ALUMINUM COOKING UTENSILS, KITCHEN-
WARE, AND HOUSEHOLD ARTICLES

§ 3201.66 General Limitation Order
L-30-e—(a) What this order does. This
order provides a means to get authoriza-
tion to use aluminum in making cooking
utensils, kitchenware and other miscel-
laneous household articles. No person
may use aluminum in making articles on
Schedule A except as permitted here.

(b) Permitted production. (1) Any
cooking utensils, kitchenware or house-
hold articles listed on Schedule A may
be manufactured out of aluminum by
any person receiving an allotment of
aluminum and an authorized production
schedule from the War Production
Board.

(2) All applications for allotments of
aluminum and other materials and for
authorized production schedules to make
articles on Schedule A out of aluminum
should be made by filing Form WPB-4000
and Form WPB-3820 with the nearest
WPB ficld office in accordance with the
provisions of Priorities Regulation 25.

(3) The War Production Board will
make allotments, so that production to

any one plant, or labor requirements
therefor will not interfere with war pro-
duction in that plant or in any other
plant located in the same area.

(¢) Special material restrictions. No
person shall use any of the following
metals in the production of aluminum
products authorized under paragraphs
(b) (1):

(1) Tin.

(2) Copper and copper base alloy.

(d) Reports. Every person who uses
aluminum in making cooking utensils,
kitchenware or household articles, as
permitted in paragraph (b) (1) of this
order shall file such reports as the War
Production Board may spécify from time
to time subject to the approval of the
Bureau of the Budget, pursuant to the
Federal Reports Act of 1942,

(e) Applicadbility of other orders and
requlations. This order and all transac-
tions affected by it are subject to all other
applicable orders and regulations of the
War Production Board.

(f) Violations. Any person who wil-
fully violates any provision of this order
or who, in connection with this order,
wilfully conceals a material fact or fur-
nishes false information to any depart-
ment or agency of the United States, is
guilty of a crime, and upon conviction
may be punished by fine or imprison-
ment. In addition, any such person may
be prohibited from making or obtaining
further deliveries of, or from processing
or using, material under priority control
and may be deprived of priorities
assistance.

(g)Appeals. Any appeal from this
order except from the provision of para-
graphs (b) and (e) should be made on
Form WPB-1477 which should be filed
(in triplicate) with the field office of the
War Production Board for the district in
which is located the plant to which the
appeal relates. No appeal should be filed
from paragraphs (b) and (e).

(h) Communications. All reports re-
quired to be filed hereunder, and all com-~
munications concerning this order shall,
unless otherwise directed, be addressed to
the War Production Board, Consumers
Durable Goods Division, Washington 25,
D. C., Ref: L-30-e.

Note: The reporting requirements of this
order have been approved by the Bureau of
the Budget in accordance with the Federal
Reports Act of 1942.

Issued tt_ﬂs 15th day of August, 1944.

WaR PropucTiION BOARD,
By J. JosEpH WHELAN,
Recording Secretary.

SCHEDULE A

Commercial cooking utensils.

Household cooking utensils.

Dinner palls.

Ice cream dippers,

Ice trays for Domestic Mechanical Refrig-
erators.

Lunch boxes.

Other kitchenware
household articles.

Trays.

Vacuum bottles.

[F. R. Doc. 44-12282; Filed August 15, 1944,
‘:2_1 p.-m.]

and miscellaneous

_erances are permitted.
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PART 3284—BUILDING MATERIALS

[General Limitation Order 1-212 as Amended
. August 16, 1944} 33

INCANDESCENT LIGHTING FIXTURES

The fulfillment of requirements for the
defense of the United States has created
a shortage in the supply for defense, for
private account and for export of ma-
terials and component parts which enter
into the production of incandescent
lighting fixtures; and the following order
is deemed necessary and appropriate in
the public interest and to promote the
national defense.

Section 3284.51 General Limitation
Order L-212 is hereby amended as fol-
lows:

§ 328451 General Limitation Order
L-212—(a) Purpose of the order. This
order places limitations on the manu-
facture and assembly of residential in-
candescent electric lighting fixtures and
parts. It also restricts the sale and de-
livery of all new incandescent electric
lighting fixtures and parts except resi-
dential,

(b) Ezxceptions. The restrictions and
limitations contained in this order do
not apply to the manufacture and assem-
bly or the sale and delivery of copper
wire, sockets, switches, or accessories
(such as threaded fittings, supporting
straps, mounting straps, screws, locknuts,
running thread nipples, or hickeys) used
in attaching incandescent lighting fix-
tures to an electrical outlet. However,
there are other WPB orders which con-
trol the manufacture or distribution
of these components, for example: Sock~
ets and switches, in L-277; shells and
caps in M-9-c.

Restrictions on Manufacture and
Assembly

(c) Residential incandescent lighting
fizxtures. (1) No person may manufac-
ture or assemble a residential incan-
descent lighting fixture containing more
than 20 ounces of metal. This weight
limit is maximum and no overweight tol-
In calculating
the weight of the metal, the weight of the
items listed in paragraph (b) shall not
be included.

(2) Aluminum may be used as a substi=-
tute for other metals in making residen-
tial incandescent lighting fixtures but
the 20-ounce weight limit set forth in
subparagraph (1) must be complied with,
Furthermore, any person who uses alu-
minum as a substitute for other metals+
may not use, during the third quarter
of 1944, more steel and aluminum (by
weight) in total than the gquantity of
steel (by weight) that he has been al-
lotted for the third quarter under the
Controlled Materials Plan, and may not
make a larger number of units than he
could have made with the allotted steel. *
In the fourth quarter of 1944 and in sub-
sequent quarters, the quantity of ma-
terials (including aluminum) permitted
to be used in making residential incan-
descent lighting fixtures, and the number
of units he may make, will be controlled
by the size of the allotments of controlled
materials (including aluminum) which
are made under regular War Production
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Board procedures. Insofar as the pro-
visions of this paragraph are incon-
sistent with Order M-1-i, this paragraph
controls.

(d) Restrictions in other orders. No
person may manufacture or assemble an
incandescent lighting fixture or part
from materials prohibited by M-1-g
(Aluminum Paint), M-6-b (Nickel), M-
9-¢ (Copper), M-11-b (Zinc), M-18-b
(Chrome), M-43 (Tin), M-65 (Cad-
mium), M-126 (Iron and Steel), or any
other applicable order of the War Pro-
duction Board.

Restrictions on Sale and Delivery

(e) Preference ratings. No person
may sell or deliver any new incandescent
lighting fixture or part except on an
order or contract bearing a preference
rating. (An order or contract for a com-
plete fixture bearing a preference rating
lower than AA-2 must be regarded as an
unrated order or contract, if the supplier
knows or has reason to believe that the
rating is a blanket MRO rating. But if
the order or contract is for a component
part which is to be used solely for repair
of an existing fixture, then a blanket
MRO rating of AA-5 or higher will be
sufficient. The term “blanket MRO
rating” is defined in PR-3.)

(f) Exceptions to the resirictions con-
tained in paragraph (e). There are
seven exceptions to the restrictions on
sale and delivery in paragraph (e). No
preference rating is necessary for:

(1) The sale and delivery of a residen-
tial fixture or part;

(2) The delivery of a fixture or part to
an established testing laboratory for test=
ing purposes only;

(3) The delivery of a fixture or part to
a potentia]l customer for demonstration,
but not for stock or for sale except in
accordance with paragraph (e);

(4) Sale and delivery of a fixture or
part on a special sale under PR-13;

(5) The delivery of a fixture or part
from one branch, division or section of a
single enterprise to another branch, divi-
sion or section of the same enterprise, but
not for installation in the branch, divi-
sion or section;

(6) The sale and delivery of an illu-
minated exit sign of the type commonly
installed in public buildings under the
fire laws and bearing no advertising
matter;

(7) The sale and delivery of illuminat-
ing glassware.

Definitions

(g) The term “incandescent lighting
fixture” means any complete lighting
fixture or complete lighting equipment
designed or constructed for the purpose
of illumination which employs or is used
in connection with an incandescent elec-
tric light source of any size or with a mer-
cury vapor light source rated only 250 or
400 watts. o

(h) The definition of “incandescent
lighting fixture” in paragraph (g) in-
cludes not only those fixtures which are
commonly understood by the industry
to be incandescent lighting fixtures, but
also the following:

(1) Industrial portable incandescent
lighting fixtures as defined in paragraph
(k).

(2) Industrial attachable incandescent
lighting fixtures as defined in paragraph
.

(3) Stage lighting fixtures and stage
lighting equipment, whether fixed, port-
able or attachable.

(4) Nluminating glassware specifically
designed for use with incandescent light-
ing fixtures controlled by Order L-212.

(5) Overhead portable or attachable
incandescent lighting fixtures, as ex-
cluded from Order 1-33.

(i) The definition of “incandescent
lighting fixture” in paragraph (g) does
not include the following:

(1) Lamps or bulbs controlled by
Order 1.-28; :

(2) Fluorescent lighting fixtures con-
trolled by Order L-78;

(3) Portable electric lamps controlled
by Order 1-33;

(4) Aireraft lighting equipment con-
trolled by Order L-327;

(5) Aviation ground lighting equip-
ment controlled by Order 1-235;

(6) Blackout and dimout lighting fix-
tures controlled by Order L-168;

(7) Floodlights, searchlights, traffic
signals, street or highway luminaires or
automotive lights, or trailer lights;

(8) Flashlights or any portable bat-
tery-operated lighting device controlled
by Order L-T1;

(9) Lighting fixtures specifically de-
signed for use:

(a) On shipboard;

(b) In connection with aerial or
marine navigatiofi;

(¢) As dental or surgical operating
fixtures;

(10) Photographic lighting
ment and accessories controlled by
Order 1-267.

(j) A “new” incandescent lighting fix-
ture or part is one which has never been
used by an ultimate consumer.

(k) An “industrial portable incandes-
cent lighting fixture” is one which is de-
signed for use in the operation of some
piece of factory equipment (such as an
industrial machine or tool) or in the
assembly, inspection or servicing of a
product, but which is not permanently
attached to the equipment or the prod-
uct. Such fixtures are designed to be
plugged into an electric outlet and are
usually equipped with either a handle, a
hook, or a base fitted with free rolling
casters.

(1) An “industrial attachable incan-
descent lighting fixture” is one which is
designed to be used with some piece of
factory equipment (such as an indus-
trial machine, tool, or assembly bench)
and is so constructed that it may be
permanently affixed by screws to the
equipment or to an adjoining wall. Such
fixtures are designed to be plugged into
an electric outlet.

(m) A “residential incaridescent light-
ing fixture” is one which is designed and
constructed to provide illumination for a
human habitation. The term includes,
but is not limited to, residential bracket
fixtures (interior and exterior) and resi-
dential porch ceiling fixtures. The term
does not include portable or pin-up
types, which are controlled by Order
L-33.

Miscellaneous Provisions

(n) Appeals. Any appeal from the

provisions of this order may be filéd

equip-.

FEDERAL REGISTER, Thursday, August j7, 1944 .

either on Form WPB-14717 (formerly PD-
500) or by letter in triplicate referring to
the particular provision appealed from
and fully stating the grounds for the
appeal. Such appeals shall be filed with
the Field Office of the War Production
Board for the district in which is located
the plant or branch of the appellant to
which the appeal relates.

(o) Applicability of regulations. This
order and all transactions affected there-
by are subject to all applicable regula-
tions of the War Production Board, as
amended from time to time.

(p) Routing of correspondence. Com-
munications concerning this order (ex-
cept appeals) shall be addressed to the
War Production Board, Building Mate-
rials Division, Washington 25, D. C., Ref:
L-212.

(q) Violations. Any person who wil-
fully violates any provision of this order,
or who, in connection with this order,
wilfully conceals a material fact or fur-
nishes false information to any depart-
ment or agency of the United States is

éuilty of a crime and upon conviction

ay be punished by fine or imprison-
ment. In addition, any such person may
be prohibited from making or obtain-
ing further deliveries of, or from process-
ing or using, material under priority con-
trol and may be deprived of priorities
assistance.

Issued this 16th day of August 1944.

War PRODUCTION BOARD,
By J. JosepH WHELAN,
Recording Secretary.

|F. R. Doc. 44-12309; Filed, August 16, 1944;

11:26 a. m.]
/

Chapter XI—Office of Price Administration

PART 1448—EATING AND DRINKING
ESTABLISHMENTS

[Restaurant MPR 2, Amdt. 2]

FOOD AND DRINK SOLD FOR IMMEDIATE
CONSUMPTION

A statement of the considerations in-
volved in the issuance of this Amend-
ment 2 to Restaurant Maximum Price
Regulation 2 has been issued simultane-
ously herewith and filed with the Divi-
sion of the Federal Register.*

Restaurant Maximum Price Regula-
tion 2 is amended in the following
respect:

1; Section 1, paragraph (¢)
amended to read as follows:

(2) Milk. Your ceiling price for sales
of milk subject to this regulation is your
legally established ceiling price during
the week of July 23-29, 1944 for milk of
the same kind, quantity or grade.

This amendment shall become effec-
tive August 15, 1944.

Issued this 15th day of August 1944.

CHESTER BOWLES,
Administrator.

[F. R. Doc. 44-12276; Filed, August 15, 1944;
5:07 p. m.]

(2) 1is

*Coples may be obtained from the Office

of Price Administration, *

19 F.R. 7263, 9357,
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ParT 134T—PAPER, PAPER PRODUCTS, RAW
MATERIALS FOR PAPER AND PAPER PROD-
UCTS, PRINTING AND PUBLISHING

[MPR 530, Amdt. 1]

IMPORT PRICES FOR PULPWOOD PRODUCED IN
THE PROVINCES OF QUEBEC, NEW BRUNS-
‘WICK, AND NOVA SCOTIA IN THE DOMINION
OF CANADA

A statement of the considerations in-
volved in the issuance of this amendment,
issued simultaneously herewith, has been
filed with the Division of the Federal
Register.*

Maximum Price Regulation 530 is
amended in the following respects:

1. In section 8 (a), subparagraph (3)
is amended to read as follows and sub-
paragraphs (4) and (5) are added to
read as follows:

(3) “Broker” (i) With respect to pulp-
wood produced in the Province of Que-
bec, a “broker” means any person who
sells such pulpwood to United States
consumers, which pulpwood has not been
cut or prepared by such person, but
which was purchased by him in the con-
dition in which it is to be delivered to
such consumer.

(ii) With respect to pulpwood pro-
duced in the Provinces of New Bruns-
wick and Nova Scotia, a “broker” means
any person who sells such pulpwood to
United States consumers, which pulp-
wood has not been cut or prepared by
such person, but which was purchased by
him in the condition in which it is to be
delivered to such consumer, and who sold
and delivered not less than 5,000 cords of
pulpwood to United States consumers in
the 1943-1944 operating season, or who
shall sell and deliver not less than 5,000
cords of pulpwood to such consumers in
any subsequent operating season. “Oper-
ating season” means the period between
the first day of May in one year and the
last day of April in the next succeeding
year:

(4) “Dealer” means any person other
than a broker who sells pulpwood to
United States consumers, or vendors to
such consumers, which pulpwood was not
cut or prepared by such person, but
which was purchased by him in the same
condition in which it is to be delivered
to a United States consumc., and in-
cludes a broker when the broker sells to
a person other than a United States con-
sumer;

(5) “United States consumer” means
any person who purchases pulpwood to
be consumed by it within the conti-
nental limits of the United States.

2. Section 9 is amended to read as fol-
lows:

See. 9. Import prices for pulpwood
produced in the Provinces of Quebec,
New Brunswick and Nova Scotia in the
Dominion of Canada—(a) Mazimum
import prices. The maximum import
price per cord for pulpwood produced
in the Provinces of Quebec, New Bruns-
wick and Nova Scotia in the Dominion
of Canada shall not exceed the appro-
priate domestic Canadian ceiling prices
as established by Administrative Orders

*Copies may be obtained from the Office of
Price Administration.
19 FR. 4478.

Nos. A-1281, A-1282, and A-1283 issued
by the Canadian Wartime Prices and
Trade Board and effective on and after
July 20, 1944 by more than the fol-
lowing:

Species Canadian funds
Poplar:

RO Lt S e e - $0.50

32 (s R e I ey e .50
Spruce and Jack Pine:

T oA s G e et TR S S e S .75

3 5 [ g A S e S e S S st e 1.00

(b) Broker’'s and dealer’'s commissions.
(1) Where a United States consumer
buys pulpwood produced in the Province
of Quebec in the Dominion of Canada
through a broker as defined in section 8
(a) (3) (i) hereof, such consumer may
pay such broker, in addition to the max-
imum prices provided in section 9 hereof,
a commission not to exceed $1.00 per
cord for rough pulpwood and $1.50 per
cord for peeled pulpwood.

When a broker procures such pulpwood
from a dealer, the broker may split his
commission with the dealer.

(2) Where a United States consumer
buys pulpwood produced in the Provinces
of New Brunswick and Nova Scotia in
the Dominion of Canada through a
broker as defined in section 8 (a) (3) (ii)
hereof, such consumer may pay such
broker, in addition to the maximum
prices provided in section 9 hereof, a
commission not to exceed $1.00 per cord
for rough pulpwood and $1.50 per cord
for peeled pulpwood.

When a broker or a United States con-
sumer procures such pulpwood from a
dealer, the broker or such consumer may
pay such dealer not in excess of $.50 per
cord for rough pulpwood and $1.00 per
cord for peeled pulpwood: Provided, how-
ever, That in no case may the total com=
missions paid exceed $1.00 per cord for
any cord of rough pulpwood and $1.50
per cord for any cord of peeled pulpwood.

(3) Persons who have not qualified as
brokers, but who intend to do so, shall
state their intention so to do in writing
to the Paper and Paper Products Branch
of the Offices of Price Administration,
Washington, D. C. Nothing contained
herein shall be construed to prohibit
payment of a broker’s allowance in es-
crow to a bank or bank and trust com-
pany to be paid to such broker if and
when it shall have been determined by
the Paper and Paper Products Branch
of the Office of Price Administration,
Washington, D. C., that such broker has
qualified so as to be entitled to receive
such commission, but otherwise to be
repaid by such fiduciary to the United
States consumer at the end of the cal-
endar year. ——— .

_(e) Applications for exception or ad-
justmeni. In the event that the Cana-
dian Wartime Prices and Trade Board or
any other duly authorized person grants
an exception or adjustment to any pro-
ducer and/or seller of Canadian pulp-
wood from the maximum prices estab-
lished by the above mentioned Adminis-
trative Orders Nos. A-1281, A-1282, A-
1283, the person importing such pulpwood
may apply to the Paper and Paper Prod-
ucts Branch, Office of Price Administra-
tion, Washington, D. C., for authority to
pay the amount necessary to cover such
exception or adjustment. Such applica-
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tion shall set forth (1) that the applica-
tion is based on an exception or adjust-
ment granted to the producer and/or
seller by the Canadian Wartime Prices
and Trade Board or any other duly au-
thorized person; (2) the name and ad-
dress of the producer and/or seller; and
(3) the amount of exception or adjust-
ment so granted.

Unless the Office of Price Administra-
tion or a duly authorized representative
thereof shall, by letter- mailed to the
applicant within 10 days from the filing
of such application approve, disapprove,
adjust, amend or extend the time within
which to do any of the foregoing, such
application shall be deemed to have been
approved, subject to non-retroactive
written disapproval or adjustment at any
later time by the Office of Price Admin-
istration.

This amendment shall become effective
August 16, 1944,

Nore: All record keeping and reporting re-
quirements of this amendment have been
approved by the Bureau of the Budget in
accordance with the Federal Reports Act of
1942,

Issued this 16th day of August 1944,

CHESTER BOWLES,
Administrator.

|F. R. Doc. 44-12301; Filed August 16, 1944;
11:32 a. m.|

ParT 1361—FArRM EQUIPMENT
[MPR 246, Amdt. 14]

MANUFACTURERS' AND WHOLESALE FRICES
FOR FARM EQUIPMENT

A statement of the considerations in-
volved in the issuance of this amendment
has been issued simultaneously herewith
and filed with the Division of the Fed-
eral Register.*

Maximum Price Regulation 246 is
amended in the following respects:

1. Section 1361.66 (a) (4) is amended
to read as follows:

(4) “Farm equipment” means any
mechanical equipment, attachment or
part used primarily in connection with
the production and farm processing for
market and farm use of agricultural
products, and also the categories of non-
mechanical equipment, attachments and
parts, included in the partial list of
“farm equipment” below. The term
“farm equipment” does not include auto-
mobiles, trucks, hardware items, general
purpose tools, hand tools, building ma-
terials, electrical equipment (except elec-
trically motivated farm equipment and
fence controllers),
chemicals, commercial processing ma-
chinery, livestock, seeds, feeds or any
other agricultural product. A partial
list of “farm equipment” follows: farm
and garden tractors (except crawler trac-
tors) ; planting, seeding and fertilizing
machinery; plows and listers; harrows,
rollers, pulverizers, and stalk cutters;
cultivators and weeders; harvesting ma-
chinery (combines, binders, pickers, po-
tato diggers, pea and bean harvesters,
beet lifters, etc.); haying machinery
(mowers, rakes, hayloaders, stackers,

'8 F.R. 17184, 9 F.R. 6110, 6881.

sprays or other -
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balers, ete.); dairy farm equipment
(milking machines, farm milk coolers,
farm cream separators, etc.); pouliry
farm equipment (incubators, brooders,
feeders, waterers, etc.); beekeepers’
equipment; agricultutal spraying equip~
ment; barn and barnyard equipment;
electric fence controllers;” farm pumps
and water systems; windmill generating
sets: windmills; farm grain elevators,
grain bins, wood-slat corn cribbing
woven with wire, and silos; circular
wood-sawing machines intended for farm
use; machines for farm processing for
market or farm use (farm size cane mills,
cider mills, corn shellers, corn huskers
and shredders, ensilage cutters, feed cut-
ters, feed grinders and crushers, fruit
presses, grain cleaners and graders, grain
threshers, hammer mills, hay presses,
peanut pickers, potato sorters and grad-
ers, syrup evaporators, ete.) ; buggies and
farm wagons; and attachments and
parts for all the forcgoing.

2. Section 1361.67 (b) (8) is added to
read as follows:

(8) Hardware items—The term “hard-
ware item” means any item which is sold
to users primarily by hardware stores.

This amendment shall become effec-
tive August 21, 1944.

Issued this 16th day of August 1944.

CHESTER BOWLES,
Administrator.

[F. . Doc. 44-12303; Filed, August 16, 1944;
11:33 a. m.]

PART 1364—FRrESH, CURED AND CANNED
MeAT AND FisH PRODUCTS

[MPR 550]
CURED AND SMOKED FISH
In the judgment of the Price Admin-

istrator, it is necessary in order to effec- .

tuate the purposes of the Emergency
Price Control Act of 1942, as amended,
and Executive Orders Nos. 9250 and 9328,
that maximum prices be established for
the sale by processors of cured and
smoked fish.

So far as practicable, the Price Admin-
istrator has consulted and advised with
representative members of the indus-
try which will be affected by the regu-
lation. In the judgment of the Price
Administrator, the prices established are
generally fair and equitable and will ef-
fectuate the purposes of the act.

A statement of the considerations in-
volved in the issuance of the regulation
has been issued herewith and filed with
the Division of the Federal Register.*
MaximMuMm PrICE REGULATION 550—CURED AND

SMmokED FisH
ARTICLE I—GENERAL PROVISIONS
Sec.
1.1 What this regulation does.
1.2 Relation to other regulations.
1.3 Where this regulation applies.
14 Bales to which this regulation does not
apply.
1.5 Prohibitions.

*Copies may be obtained from the Office of
Price Administration,

Sec.

1.6 Enforcement.

17 Licensing.

1.8 Evaslon.

19 Brokers,

1.10 Notification to wholesalers and retailers,

1.11 Records and reports.

1.12 Petitions for amendment.

1.13 Adjustable pricing.

1.14 Authorization to regional offices to fix
the transportation allowance.

116 Authorization to regional offices to fix
the container allowance.

1.16 Definltions. h

1.17 General pricing instruction.

ARTICLE II—MILD-CURED SALMON

2.1 Maximum prices.

2.2 Imported mild-cured salmon.
23 Definitions,

24 Cross-references.

ARTICLE 1II—SMOKED MILD-CURED SALMON

Maximum price.

Explanation of “freight rate".

Sales to a retailer or to a purveyor of
meals.

Sales at retail.

Container allowances.

Definitions.

Cross-references.

Wwww  wwl
St Do

ARTICLE IV—SMOKED KIPPERED SALMON

41 Maximum price.

42 Explanation of “freight rate”.

43 Sales to a retailer or to a purveyor of
meals.

44 Sales at retail.

4.5 Container allowances.

46 Definitions.

4.7 Cross-references.

ARTICLE V—SMOKED SABLEFISH

5.1 Maximum price.

5.2 Explanation of “freight rate”.

5.3 Sales to a retailer or purveyor of meals.
54 Sales at retail.

5.5 Container allowances.

5.6 Definitions,

5.7 Cress-references.

ARTICLE VI—SMOXKED WHITEFISH

6,1 Maximum price.

6.2 Explanation of “freight rate”.

6.3 Sales to a retailer or purveyor of meals,
6.4. Sales at retail.

6.5 Container allowances.

6.6 Definitions,

6.7 Cross-references,

AvtHoriTY: Secs. 1.1 to 6.7 inclusive
(§ 1864.357) issued under 56 Stat. 23, 765;
57 Stat. 566; Pub. Law 383, 78th Cong.;
E.O. 9250, 7 F.R. 7871; EO. 9382, 8 F.R.
4681.

ARTICLE I—GENERAL PROVISIONS

Sec. 1.1. What this regulation does.
This regulation fixes the maximum
prices at which any person may sell mild-
cured salmon. It further fixes the maxi-
mum prices at which any processor may
sell cured and smoked fish covered in the
regulation.

SEec. 1.2. Relation to other regulations.
(a) The provisions of this regulation
supersede the provisions of the General
Maximum Price Regulation with respect
to sales and deliveries by processors of
cured or smoked fish,

(b) The maximum price at which a
person may export cured or smoked fish
shall be determined in accordance with
the provisions of the Second Revised
Maximum Export Price Regulation is-
sued by the Office of Price Administra-
tion.
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(¢) Maximum Price Regulations Nos.
421, 422 and 423 apply to sales by whole-
salers and retailers, as defined in those
regulations, who are not processors.

Skc. 1.3 Where this regulation applies.
The provisions of this regulation shall
apply to the forty-eight states of the
United States, to the District of Column-
bia, and with respect to mild-cured sal-
mon to the Territory of Alaska,

SEec. 1.4. Sales to which this requlation
does not apply. The provisions of this
regulation shall not be applicable to sales
or deliveries of cured or smoked fish if,
prior to August 21, 1944, such cured or
smoked fish has been received by a car-
rier other than a carrier owned or con-
trolled by the seller, for shipment to the
purchaser.

Sec. 1.5. Prohibitions. Regardless of
any contract or other obligation, no per-
son shall sell or deliver and no person
may buy or receive cured or smoked fish
in the course of trade or business at a
price higher than the maximum price
fixed for such sale by this regulation,
and no person shall agree, offer, solicit,
or attempt to do any of these things.
Prices lower than the maximum prices
may be charged and paid. —

Sec. 1.6. Enforcement. On and after
August 21, 1944, any person violating any
provision of this regulation is subject to
the criminal penalties, civil enforcement
actions, suits for treble damages and pro-
ceedings for revocation of licenses pro-
vided by the Emergency Price Control
Act of 1942, as amended. 3 P

SEc. 1.7. Licensing. The provisions of
Licensing Order No. 1, licensing all per-
sons who make sales under price control,
are applicable to all sellers subject to this
regulation. A seller’s license may be sus-
pended for violations of the license or of
one or more applicable price schedules or
regulations. A person whose license is
suspended may not, during the period of
suspension, make any sale for which his
license has been suspended.

Sec. 1.8. Evasion. No person shall
evade any of the provisions of this regu-
lation by any scheme or device, and no
person covered by this regulation shall
indirectly charge or receive for the cured
or smoked fish listed in this regulation a
price higher than the maxXimum price
permitted by this regulation. No person
shall as a condition of selling any cured
or smoked fish covered by this regulation
require a purchaser to buy any other
cured or smoked fish or any other com-
modity.

Skec. 1.9. Brokers. In.accordance with
trade custom every broker shall be con-
sidered the agent of the seller and not
the agent of the buyer. In each case,
the amount paid by the buyer to the seller
plus any amount paid 2y the buyer to the
broker shall not exceed the seller’s maxi-
mum price, including allowable trans-
portation costs actually paid by the seller
or by the broker. In other words, the
seller may not collect from the buyer any
more than his maximum price, including
allowable transportation costs so paid,
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less the amount which the buyer pays
the broker.

Sec. 1.10. Notification to wholesalers’

and retailers. With the first delivery
after August 21, 1944, of any item of
cured or smoked fish covered by this
regulation, the processor shall supply
each wholesaler and retailer who pur-
chases from him with the following writ-
ten notice:

NOTICE TO WHOLESALERS AND RETAILERS

Our OPA ceiling price for (describe item)
has been changed under the provisions of
Maximum Price Regulation No. . Weare
authorized to inform you that if you are a
wholesaler or retailer pricing this item under
Maximum Price Regulation No, 421, 422 or
423, and if we are your customary type of
supplier, you must refigure your ceiling price
for the item In accordance with the ap-
plicable pricing provisions of those regula-
tions (see section 6 in each case). You
must refigure your ceiling price on the first
delivery of this item to you on and after

For a period of 90 days after August
21, 1944, and with the first shipment
after the 90-day period to each person
who has not made a purchase within
that time, the processor shall include
in each box, carton or case containing the
item the written notice set forth above.

Sec. 1.11 Records and reports. (a)
Every person making a sale subject to
this regulation and every person in the
course of trade or business making a
purchase of cured or smoked fish subject
to this regulation, or otherwise dealing
therein, after August 21, 1944, shall keep
for inspection by the Office of Price Ad-
ministration, for so long as the Emer-
gency Price Control Act of 1942, as
amended, remains in effect, accurate rec-
ords of each such purchase or sale, show-
ing the date thereof, the name and ad-
dress of the buyer and of the seller,
the price contracted for or received for
each item of cured or smoked fish sold
and the container and wrapping allow-
ance, if any.

(b) Such person shall, subject to the
approval of the Bureau of the Budget
in accordance with the Federal Reports
Act of 1942, submit such reports to the
Office of Price Administration and keep
such other records in addition to or in
place of the records required in para-
graph (a) of this section as the Office
of Price Administration may from time
to time require.

(¢) Every person making a sale of any
cured or smoked fish subject to this
regulation shall furnish to the purchaser
at the time of delivery a written state-
ment setting forth the date; the name
and address of the buyer and seller; the
price for each item of cured or smoked
fish sold, inecluding separate statements
of the container and wrapping allowance,
if any.

Sec. 1.12 Petitions for amendment.
Any persen seeking an amendment of any
provision of this regulation may file a
petition for amendment in accordance
with the provisions of Revised Procedural
Regulation No. 1, issued by the Office of
Price Administration.

SEc. 1.13. Adjustable pricing. Any
person may agree to sell at a price which
can be increased up to the maximum
price in effect at the time of delivery;
but no person may, unless authorized by
the Office of Price Administration, de-
liver or agree to deliver at prices to be
adjusted upward in accordance with ac-
tion taken by the Office of Price Ad-
ministration after delivery. Such au-
thorization may be given when a re-
quest for a change in the applicable
maximum price is pending, but only
if the authorization is necessary to
promote distribution or production and
if it will not interfere with the purposes
of the Emergency Price Control Act of
1942, as amended. The authorization
may be given by the Administrator or by
an official of the Office of Price Adminis-
tration to whom the authority to grant
such authorization has been delegated.
The authorization will be given by order.

Skc. 1.14. Authorization to regional of-
fices to fix the transportation allowance.
Any regional office of the Office of Price
Administration and such other offices as
may be authorized by the appropriate
regional office may by order determine
and fix for any area or locality within
its jurisdiction the transportation allow-
ance or “freight rate” which the proces-
sor may add in determining his maxi-
mum price for any particular species of.
cured or smoked fish subject to this reg-
ulation. The transportation allowance
shall be ascertained by reference to the
principal source or sources from which
the particular species is shipped to the
area or locality and the method of trans-
portation generally used. The transpor-
tation allowance thus fixed shall be used
by all processors in lieu of the transpor-
tation allowance or “freight rate” pro-
vided in any other section of this regu-
lation in determining their maximum
price for the sale, in the area or locality,
of the designated species of cured or
smoked fish. The transportation allow-
ance may be made effective for such time
as the appropriate office finds proper, and
may be changed from time to time to
reflect changes in the principal sources
of designated species of fish or methods
of shipment which occur in the regular
course of business. In determining the
maximum prices for sales of cured or
smoked fish in any area or locality for
which a transportation allowance is not
established, processors shall add the
transportation allowance or ‘“freight
rate” as provided in the appropriate sec-
tion of this regulation. Any transporta-
tion allowances -established pursuant to
the provisions of this section shall have
the same force and effect as if specifically
established in this regulation.

Sec. 1.15 Authorization to regional
offices to fix the container allowance.
Any regional office of the Office of Price
Administration and such other offices as
may be authorized by the appropriate
regional office may by order determine
and fix for any area or locality within its
Jjurisdiction the container allowance, in-
cluding the allowance for special re-

»
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frigerant, which the processor may add
in determining his maximum price for
any particular species of cured or smoked
fish subject to this regulation when such
cured or smoked fish is shipped by com-
mon or contract carrier. The container
allowance shall be ascertained by ref-
erence to the container costs prevailing
in such area or locality for such types of
shipment. The container allowance thus
fixed shall be used by all processors in lieu
of the contfainer allowance provided in
any other section of this regulation in de-
termining their maximum price for the
sale, in the area or locality, of the desig-
nated species of cured or smoked fish.
The container allowance may be made
effective for such time as the appropriate
office finds proper and may be changed
from time to time to reflect changes in the
prevailing costs for such containers. In
determining the maximum prices for
sales of cured or smoked fish in any area
or locality for which a container allow-
ance is not established, processors shall
add the container allowance as provided
in the appropriate section of this regu-
lation. Any container allowance estab-
lished pursuant to the provisions of this
section shall have the same force and
effect as if specifically established in this
regulation.

Sec. 1.16. Definitions. (a) “Cured or
smoked fish” includes salted, pickled,
smoked and dried fish.

(h) A *“sale at retail” is a sale fo an
ultimate consumer, other than a com-
mercial, industrial or institutional user.

(c) A “retailer” means .a person the
larger volume of whose food business is
the purchase and resale of food products,
without materially changing their form,
to ultimate consumers other than com-
mercial, industrial and institutional
users.

(d) “Smoked fish” is fish which has
been subjected to a curing process by
the application of heat and smoke over
an open fire or in an oven and has not
been packed in a hermetically sealed
container.

Sec. 1.17. General pricing instruction;
fractions. If the maximum price for an
item of smoked fish computed in ac-
cordance with the rules provided in this
regulation results in a fraction of a cent,
the result will be rounded out to the
nearest cent. (Note that this rule does
not apply to mild-cured salmon) .

ARTICLE II—MILD~CURED SALMON

Sec. 2.1 Maximum prices, (a) 'The
maximum price at which any person may
sell selected mild-cured salmon is:

(1) 31Y% cents per pound ex plant or
warehouse located in the United States
except Alaska or f. o. b. shipping point
nearest such plant or warehouse plus the
per pound rail carload freight charge for
mild-cured salmon from Seattle, Wash-
ington to such point.

(2) 31Y% cents per pounds ex plant or
warehouse located in Alaska or f. o. b.
shipping point nearest such plant or
warehouse minus the per pound common
carrier freight charge for mild-cured
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salmon  from such Alaskan point to
Seattle, Washington.

(3) Selected mild-cured salmon means
mild-cured salmon slabs generally weigh-
ing at least six pounds each which have
been specially selected and packed in a
container so that ninety percent or more
of the number of slabs so packed shall
each weigh at least six pounds.

(b) The maximum price at which any
person may sell mild-cured salmon
packed in such a manner that the pack
fails to meet the requirements for se-
lected mild-cured salmon shall be the
price fixed in paragraph (a) (1) or para-
graph (a) (2), whichever is applicable,
minus 5 cents per pound.

Sec. 2.2. Imported mild-cured salmon.
No person in the course of trade or busi-
ness shall import (buy, receive or in any
manner pay for and bring in, deliver or
cause to be brought into or delivered into
the United States) from Canada any
mild-cured salmon at a price which will
result in a total cost per pound of mild-
cured salmon delivered to the importer’s
place of business, which is greater than it
would have been if the mild-cured
salmon were purchased f. o. b. Seattle,
Washington. Chrk

See, 2.3, Definitions.
salmon is Chinook

(a) Mild-cured
(King) or Silver

salmon which has been eviscerated,
beheaded, split and cured by salt
treatment.

(b) A slab is the lengthwise portion of
mild-cured salmon derived from splitting
the headiess and eviscerated fish and re-
moving the backbone.

SEC. 2.4. Cross-rejerences.- (a) For
provisions with reference to brokers see
section 1.9.

(b) For requirements with reference
to records, reports and notification of re-
tailers see sections 1.10 and 1.11
respectively.

ARTICLE III—SMOKED MILD-CURED SALMON

Sec. 3.1. Mazimum price. (a) The
maximum price for sales by a processor
of smoked mild-cured salmon (lox) is 46
cents per pound ex processor’s plant or
warehouse or f. 0. b. shipping point near-
est processor’s plant or warehouse, plus
the “freight rate” as explained in sec-
tion 3.2, plus the container allowance in
section 3.5 where applicable.

(b) The maximum price fixed by this
section 3.1 does not apply to sales cov-
ered by sections 3.3, “Sales to a retailer
or to a purveyor of meals”, and 34,
“Sales at retail.”

Skec. 3.2. Explanation of “freight rate”.
(a) If during the year prior to the effec-
tive date of this regulation a processor
received at his processing plant the
greater part of the mild-cured salmon
he handled at that plant by direct ship-
ment from Seattle, Washington, Canada
and/or Alaska, he may add as the
“freight rate” the per pound common
carrier rate for mild-cured salmon from
Seattie, Washington, to his processing
plant, multiplied by 1.10. In determin-

ing this common carrier rate he shall use
the type of shipment by which he re-
ceived the greatest volume of mild-cured
salmon at his processing plant,

(b) If during the year prior to the
effective date of this regulation a proces-
sor received at his processing plant the
greater part of the mild-cured salmon
he handled at that plant by shipment
from a point or points other than Seattle,
Washington, Canadian and/or Alaskan
points, he may add as the “freight rate”
the sum of the following two rates multi-
plied by 1.10:

(1) The rail carload freight rate per
pound for mild-cured salmon from Seat-
tle, Washington, to his supplier’s ship-
ping point, plus

(2) The per pound common carrier
rate for mild-cured saimon from his sup-
plier’s shipping point to his processing
plant for the type of shipment by which
he received the greatest volume at his
processing plant.

(¢) If no common carrier rate is avail-
able, actual transportation costs, exclud-
ing local trucking, hauling and handling
charges may be used in determining the
“freight rate” under paragraphs (a) and
(b) above.

Sec. 3.3. Sales to a retailer or to a
purveyor of meals. The maximum price
for sales of smoked mild-cured salmon
by a processor to a retailer or to a pur-
veyor of meals where delivery is made
to the customer’s place of business and
the cost of the delivery is borne by the
processor, is the price as determined in
section 3.1 plus 5 cents per pound.

Sec. 3.4. Sales at retail. The maxi-
mum price for sales of smoked mild-
cured salmon at retail by a processor is
the price as determined in section 3.1
plus the mark-up for smoked fish (“fish,
processed”) set out in Maximum Price
Regulation No. 422,

SEec. 3.5. Container allowances. If a
shipment of smoked mild-cured salmon
involves transportation by contract or
common carrier the processor may add
as a container allowance the actual cost
of containers and special refrigerant in
which the smoked mild-cured salmon is
packed, but only if he bills such cost
separately on an invoice to the purchaser.

SEc. 3.6. Definitions. (a) “Lox” means
mild-cured salmon which has been
cooked and smoked.

SEc, 3.7. Cross-references. (a) Pro-
visions with respect to notification to
wholesalers and retailers and with re-
spect to records and reports will be found
in sections 1.10 and 1.11 respectively.

(b) Other definitions of terms used in
this regulation will be found in sec-
tion 1.16.

(¢) General pricing instructions will
be found in section 1,17.

ARTICLE IV—SMOKED KIPPERED SALMON

Sec. 4.1. Maximum price. (a) The
maximum price for sales by a processor
of smoked kippered salmon is 44 cents
per pound ex processor’s plant or ware-
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house or f. 0. b, shipping point nearest
processor's plant or warehouse, plus the
“freight rate” as explained in section 4.2,
plus the container allowance in section
4.5 where applicable.

(b) The maximum price fixed by this
section 4.1 does not apply to sales covered
by sections 4.3, “Sales to a retailer or to
a purveyor of meals”, and 4.4, “Sales at
retail.”

Skec. 4.2. Explanation of “freight rate”.
(a) If during the year prior to the ef-
fective date of this regulation a proces-
sor received at his processing plant the
greater part of the salmon he handled
at that plant by direct shipment from
Seattle, Washington, Canada and/or
Alaska, he may add as the “‘freight rate”
the per pound common carrier rate for
frozen salmon from Seattle, Washing-
ton, to his processing plant, multiplied
by 1.60. In determining this common
carrier rate he shall use the type of ship-
ment by which he received the greatest
volume of salmon at his processing plant.

(b) If during the year prior to the
effective date of this regulation a proces-
sor received at his processing plant the
greater part of the salmon he handled at
that plant by shipment from a point or
points other than Seattle, Washington,
Canadian and/or Alaskan points, he may
add as the “freight rate” the sum of the
following two rates multiplied by 1.60:

(1) The rail carload freight rate per
pound for frozen salmon from Seattle,
Washington, to his supplier’s shipping
point, plus

(2) The per pound common carrier
rate for frozen salmon from his supplier’s
shipping point to his processing plant for
the type of shipment by which he re-
ceived the greatest volume at his process-
ing plant.

(¢) If no common carrier rate is avail-
able, actual transportation costs, exelud-
ing local trucking, hauling and handling
charges may be used in determining the
“freight rate” under paragraphs (a) and
(b) above.

SEc. 4.3. Sales to a retailer or to a pur-
veyor of meals. The maximum price for
sales of smoked kippered salmon by a
processor to a retailer or to a purveyor of
meals where delivery is made to the cus-
tomer’s place of business and the cost of
the delivery is borne by the processor is
the price as determined in section 4.1
plus 5 cents per pound.

Sec. 4.4. Sales at retail. The maxi-
mum price for sales of smoked kippered
salmon at retail by a processor is the price
as determined in section 4.1 plus the
mark-up for smoked fish (“fish, proc-
essed”) set out in Maximum Price Regu-
lation No. 422,

Sec. 4.5. Container allowances. If a
shipment of smoked kippered salmon in-

‘volves transportation by contract or

common carrier the processor may add
as a container allowance the actual cost
of containers and special refrigerant in
which the smoked Kkippered salmon is
packed, but only if he bills such cost
separately on an invoice to the purchaser,
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8ec. 4.6. Definitions. (a) Smoked
kippered salmon is Chinook or King sal-
mon which has been beheaded, eviscer-
ated and either chunked or chunked and
split or otherwise cut into small portions
and then brined and further cured by &
heating and smoking process.

Sec. 4.7. Cross-references. (a) Pro-
visions with respect to notification to
wholesalers and retailers and with re-
spect to records and reports will be found
in sections 1.10 and 1.11 respectively.

(b) Other definitions of terms used in
this regulation will be found in section
1.16.

(¢c) General pricing instructions will
be found in section 1.17.

ARTICLE V—SMOKED SABLEFISH

Sec. 5.1. Maximum price. (a) The
maximum price for sales by a processor
of smoked sablefish is 39 cents per pound
ex processor’s plant or warehouse or
f. 0. b. shipping point nearest processor’s
plant or warehouse, plus the “freight
rate” as explained in section 5.2 plus the
container allowance in section 5.5 where
applicable.

(b) The maximum price fixed by this
section 3.1 does not apply to sales cov-
ered by sections 3.3, “Sales to a retailer
or to a purveyor of meals”, and 3.4, “Sales
at retail”.

SEc. 5.2. Explanation of “freight rate.”
(a) If during the year prior to the effec-
tive date of this regulation a processor
received at his processing plant the
greater part of the sablefish he handled
at that plant by direct shipment from
Seattle, Washington, Canada and/or
Alaska, he may add as the “freight rate”
the per pound commen carrier rate for
frozen sablefish from Seattle, Washing-
ton, to his processing plant, multiplied by
1.80. In determining this common ecar-
rier rate he shall use the type of ship-
ment by which he received the greatest
volume of sablefish at his processing
plant.

(b) If during the year prior to the
effective date of this regulation a proc-
essor received at his processing plant the
greater part of the sablefish he handled
at that plant by shipment from a point
or points other than Seattle, Washing-
ton, Canadian and/or Alaskan points, he
may add as the “freight rate” the sum
of the following two rates multiplied by
1.80:

(1) The rail carload freight rate per
pound for frozen sablefish from Seattle,
Washington, to his supplier’s shipping
point, plus

(2) The per pound common carrier
rate for frozen sablefish from his sup-
plier’s shipping point to his processing
plant for the type of shipment by which
he received the greatest volume of sable-
fish at his processing plant.

(¢) If no common carrier rate is avail-
able, actual transportation costs, exclud-
ing local trucking, hauling and handling
charges, may be used in determining the
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“freight rate” under paragraphs (a) and
(b) above.

Sgc. 5.3 Sales to a retailer or to a pur=
veyor of meals. 'The maximum price for
sales of smoked sablefish by a processor
to a retailer or to a purveyor of meals
where delivery is made to the customer’s
place of business and the cost of the
delivery is borne by the processor is the
price as determined in section 5.1 plus 5
cents per pound.

SEC. 5.4 Sales at retail. The maximum
price for sales of smoked sablefish at
retail by a processor is the price as deter-
mined in section 5.1 plus the mark-up for
smoked fish (“fish, processed”) set out in
Maximum Price Regulation No. 422.

Sgc. 5.5 Container allowances. If a
shipment of smoked sablefish involves
transportation by contract or common
carrier the processor may add as a con-
tainer allowance the actual cost of con-
tainers and special refrigerant in which
the smoked sablefish is packed, but only
if he bills such cost separately on an
invoice to the purchaser.

Sec. 5.6 Definitions. (a) “Sablefish”
means fish of the species Anoplopoma
fimbria and includes the common names
black cod, sable carp.

SEec. 5.7 Cross-references. (a) Provi-
sions with respect to notification to
wholesalers and retailers and with re-
spect to records and reports will be found
in sections 1.10 and 1.11 respectively.

(h) Other definitions of terms used in
tbiis regulation will be found in section
1.16.

(c) General pricing instructions will be
found in section 1.17.

ARTICLE VI-——SMOKED WHITEFISH

Sec. 6.1 Maximum price. (a) The
maximum price for sales by a processor
of smoked whitefish is 40 cents per pound
ex processor’s plant or warehouse, plus
the “freight rate” as explained in section
6.2, plus the container allowance in sec-
tion 6.5 where applicable.

(b) The maximum price fixed by this
section 6.1 does not apply to sales covered
by sections 6.3, “Sales to a retailer or
to a purveyor of meals”, and 6.4, “Sales
at retail”,

SEc, 6.2. Explanation of “freight rate”.
(a) If durin gthe year prior to the effec-
tive date of this regulation a processor
received at his processing plant the
greater part of the whitefish he handled
at that plant by direct shipment from
Winnipeg, Canada, he may add as the
“freight rate” the sum of the following
multiplied by 1.50:

(1) The rail carload freight rate per
pound for frozen whitefish from Win-
nipeg, Canada, to his processing plant,
plus

(2) Duty.

(b) If during the year prior to the ef-
fective date of this regulation a proces-
sor received at his processing plant the
greater part of the whitefish he handled
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at that plant by shipment from a point
or points other than Winnipeg, Canada,
he may add as the “freight rate” the sum
of the following multiplied by 1.50:

(1) The rail carload freight rate per
pound for frozen whitefish from Win-
nipeg, Canada to his supplier’s shipping
point, plus

(2) Duty, plus

(3) The per pound common carrier
rate for frozen whitefish from his sup-
plier’s shipping point to his processing
plant for the type of shipment by which
he received the greatest volume at his
processing plant,

(¢c) If no common carrier rate is
available, actual transportation costs,
excluding local trucking, hauling and
handling charges, may be used in deter-
mining the “freight rate” under para-
graphs (a) and (b) above,

Sec. 6.3. Sales to a retailer or to a
purveyor of meals, The maximum price
for sales of smoked whitefish to a retailer
or to a purveyor of meals by a processor
where delivery is made to the customer’s
place of business and the cost of the
delivery is borne by the processor is the
price as determined in section 6.1 plus
5 cents per pound,

Sec. 64. Sales at retail. The maxi-
mum price for sales of smoked whitefish
at retail by a processor is the price as de-
termined in section 6.1 plus the mark-up
for smoked fish (“fish, processed”) set
gtzxt in Maximum Price Regulation No.

2.

SEc. 6.5. Container allowances. If a
shipment of smoked whitefish involves
transportation by contract or common
carrier the processor may add as a con-
tainer allowance the actual cost of con-
tainers and special refrigerant in which
the smoked whitefish is packed, but only
if he bills such cost separately on an
invoice to the purchaser.

SEc. 6.6. Definitions. (a) “Whitefish”
means fish of the species Coregonus
clupeiformis.

Sec. 6.7. Cross references. (a) Pro-
visions with respect to notification to
wholesalers and retailers and with re-
spect to records and reports will be found
in sections 1.0 and 1.11 respectively.

(b) Other definitions of terms used in
this regulation will be found in section
1.16.

(¢) General pricing instructions will
be found in section 1.17.

Effective date. This regulation shall
become effective August 21, 1944,

Note: The record keeping and reporting re-
quirements of this regulation have been ap-
proved by the Bureau of the Budget in ac-
cordance with the Federal Reports Act of
1942.

Issued this 16th day of August 1944,

= CHESTER BOWLES,
Administrator.

[F. R. Doc. 44-12304; Filed, August 16, 1944;
11:34 a,. m.]
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ParT 1389—APPAREL
[RMPR 208]

STAPLE WORK CLOTHING

Maximum Price Regulation 208 (Staple
Work Clothing) is redesignated Revised
Maximum Price Regulation 208 (Maxi-
mum Prices for Staple Work Clothing)
and is revised and amended to read as
set, forth below.

A statement of the considerations in-
volved in the issuance of this Revised
Maximum Price Regulation No. 208 has
been issued simultaneously herewith and
filed with the Division of the Federal
Register.* In the judgment of the Price
Administrator the maximum prices es-
tablished by this regulation are and will
be generally fair and equitable and will
effectuate the purposes of the Emer-
gency Price Control Act of 1942, as
amended.

REVISED MaAXIMUM PrICE REGULATION 208—
MAXIMUM PRICES FOR STAPLE WORK CLOTH-
ING

ARTICLE I—EXPLANATION OF THE REGULATION

Sec.
1.1 Scope of this regulation.

ARTICLE II—HOW TO FIND CEILING PRICES FOR
SALES BY MANUFACTURERS

2.1 Explanation of pricing rules for manu-
facturers.

2.2 List prices (Rule 1).

23 “In-line” prices (Rule 2).

24 Replacements and curtailments of body
materials (Rule 3).

25 Garments of unusual dimensions or
substandard quality (Rule 4).

2.6 Maximum prices in other cases (Rule 5).

27 Special quota rule on deliveries made

by manufacturers,

ARTICLE III—HOW TO FIND CEILING PRICES FOR
SALES AT WHOLESALE

3.1 Explanation of pricing rules for sales at
wholesale.

3.2 Regular sales.

3.3 “Special sales”.

ARTICLE IV—HOW TO FIND CEILING PRICES FOR
SALES AT RETAIL

41 Explanation of pricing rules for re-
tailers.

42 Definitions which a retail seller must
know in order to price.

How to find retail ceiling prices from
the tables in Appendix C.

How to find retail ceiling prices in other
cases.

Where garments are bought at a “special
sale.” :

43
44
4.5

ARTICLE V—GENERAL PROVISIONS

5.1 Marking of garments and ceiling price
lists.

Informational requirements.

When taxes may be added.

Transfers of business or stock in trade.

Excessive prices forbidden,

Adjustable pricing agreements.

Licensing and enforcement.

Relation to other regulations.

How this regulation may be amended.

52
53
54
5.5
5.6
5.7
58
59

*Copies may be obtained from the Office of
Price Administration.

APPENDIX A—DEFINITION OF ‘“‘SIMPLIFIED
GARMENT"

APPENDIX B—TABLES OF ADJUSTMENTS TO BE
MADE IN BASE PRICES OF GARMENTS PRICED
UNDER SECTION 2.2 AND IN FORMULA FRICES
OF GARMENTS PRICED UNDER SECTIONS 2.3
AND 2.4

APPENDIX C—TABLES OF CEILING PRICES FOR REG-
ULAR SALES AT WHOLESALE AND SALES AT
RETAIL OF GARMENTS OTHER THAN WAR MODELS
AND THIRTY YARD MINIMUM BOYS' BIB OVER~-
ALLS

APPENDIX D—WAR MODELS

Sec.

6.1 Definitions.

6.2 Celling prices for sales at retail of war
models.

Ceiling prices for sales at wholesale of
war models.

Ceiling prices for sales by manufacturers
of war models.

Identification of war models.

Specifications for war models.

6.3
6.4

6.5
6.6

APPENDIX E—THIRTY YARD MINIMUM BOYS' BIB
OVERALLS

7.1 Definitions.

7.2 How to find ceiling prices for sales at
wholesale and at retail of thirty yard
minimunr boys' bib overalls,

7.3 Celling prices for sales by manufacturers
of thirty yard minimum boys’ bib
overalls,

7.4 Notification to be furnished to pur-
chasers for resale,

APPENDIX F—HOW A GROUP I RETAIL SELLER
COMPUTES “AVERAGE SUPPLIER'S PRICE"”

AvurHoRrITY: Sections 1.1 to 7.4, inclusive
(§ 1389,201), issued under 56 Stat. 23, 765; 57
Stat. 566; Pub. Law 383, 78th Cong.; E.O. 9250,
7 F.R. 7871; E.O. 9328, 8 F.R. 4681.

ARTICLE I—EXPLANATION OF THE REGULATION

Section 1.1  Scope of this regulation—
(a) Kinds of garments covered. This
regulation applies to all items of staple
work clothing. “Staple work clothing”
means men’s and boys’ garments of the
classifications listed in (1) below which
are made of cotton body materials of the
constructions listed in (2) below.

(1) Classification of garments.

(i) ‘Bib overalls.

(i1) Overall jackets.

(ii1) Waistband overalls or dungarees,

(iv) Work shirts (except shirts made of
napped fabrics) .

(v) Work pants.

(vi) One-piece work suits.

(vil) Work breeches.

(2) Construction of body materials.

(1) Denims, including striped denims.

(ii) Carded yarn shirting chambrays and
coverts.

(ili) Carded yarn pants coverts.

(iv) Jeans, drills, and twills, finished and
unfinished.

(v) Cottonades, whipcords and moleskins.

(vi) Carded yarn poplins.

(vii) Ducks, excepting water-repellent.

(viii) Pin checks and pin stripes.

(ix) Sheetings.

(x) Cheviots.

(b) Kinds of sales covered. This reg-
ulation applies to all sales including sales
at retail, sales at wholesale and sales by

/
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manufacturers. These kinds of sales are
defined as follows:

(1) Sales at retail. All sales to indi-
vidual consumers are “sales at retail.”
Such sales may, of course, be made by
someone who is primarily a wholesaler
or a manufacturer.

Sales to industrial, commercial, gov-
ernmental, and chgritable institutions
which do not resell are also considered
“sales at retail” if made by a person who
sells principally to individual consumers,
and only incidentally to institutions of
these kinds. If not made by such & per-
son, sales to these institutions are con-
sidered sales at wholesale or sales by
manufacturers.

(2) Sales at wholesale. A sale at
wholesale is any sale which is neither a
sale at retail as explained in (1) nor a
sale by a manufacturer as explained in
(3). For example, a sale by a jobber,
who buys work clothing from a manu-
facturer and resells it to a retailer or
to an industrial user, is a sale at whole-
sale. Sales from jobber to jobber, and
from retailer to retailer are also sales
at wholesale, but are called “special
sales”, as explained in section 3.3.

(3) Sales by a manufacturer. A sale
by a manufacturer is a sale of work
clothing by a person:

(1) Who fabricated the clothing sold; or

(ii) Who sold or consigned to the fabri-
cator of the clothing any of the principal
materials from which it was made; or

(ii1) Whose business is directly or indi-
rectly under the same ownership or control
as the person who fabricated the clothing.

(¢c) Where this regulation applies.
This regulation covers sales in the 48
states and the District of Columbia.

ARTICLE II—HOW TO FIND CEILING PRICES
FOR SALES BEY MANUFACTURERS

Sec. 2.1. Explanation of pricing rules
for manufacturers. This section ex-
plains how to find ceiling prices for sales
by manufacturers of all staple work
clothing, except “war models” and
“thirty yard minimum boys’ bib overalls.”
Ceiling prices for sales by manufacturers
of these latter garments, as well as defl-
nitions of such garments, are provided in
Appendices D and E which appear at
the end of this regulation.

The ceiling price for sales by a manu-
facturer of a garment of staple work
clothing, which is not a “war model” or
a “thirty yard minimum boys’ bib over-
all”, is found according to the rules given
below. There are five rules. In finding
the ceiling price for a particular gar-
ment, the manufacturer must use the
first rule which applies.

Rule 1 explains how a manufacturer finds
his ceiling prices for garments which are
the “same” as garments shown on a speci-
fied price list which he may have issued dur-
ing or before March 1942. “Same garment”
is defined in section 2.2 (b) (2).

Rule 2 is used if the garment is the “same”
as one which the seller manufactured dur-




FEDERAL REGISTER, Thursday, August 17, 1944

ing the twelve months preceding April 1,
1942, but cannot be priced under Rule 1,

Rule 3 is used if the garment cannot be
priced under Rules 1 or 2 and is the “same”
as one priced under Rule 1, except for “re-
placements” or “curtailments” in body ma-
terlals.

Rule 4 applies if the garment cannot be
priced under any of the above three rules
because of unusual dimensions, or substand-
ard quality.

Rule 5. If the garment cannot be priced
under any of the above four rules, its ceil-
ing price is & price authorized by the Office
of Price Administration, under Rule 5.

However, deliveries by a manufacturer
of all garments of staple work clothing
(including “war models” and “thirty
yard minimum boys’ bib overalls”) are
subject to a special quota rule stated in
section 2.7. Thus, after finding the cor-
rect ceiling price for each garment, a
manufacturer should turn to section 2.7
and follow its provisions,

Sec. 2.2. List prices (Rule 1). The
ceiling price for a garment priced under
this section is the “base price”, deter-
mined under paragraph (a) below, plus
or minus the amount indicated in Ap-

_pendix B.

(a) How to find the base price. (1)
The “base price” for a garment is the
price at which the same garment was of-
fered to a purchaser of the same class
on the manufacturer’s last issued writ-
ten price list:

(i) Which was generally circulated
among the manufacturer’s customers or
representatives, during or before March
1942; and

(ii) Pursuant to which the manufac-
turer delivered one or more garments of
the same classification during or before
March 1942.

(2) If the manufacturer did not offer
the same garment to a purchaser of the
same class on the last issued written
price list described above, the “base
price” is the price at which the same
garment was offered to a purchaser of
another class on that price list, adjusted
to reflect the manufacturer’s “average
differential” (defined in (b) (3) below)
between the two classes of purchasers,

(b) Meaning of terms—(1) “Purchas-
ers of the same class” refers to the prac-
tice adopted by the seller in setting dif-
ferent prices for staple work clothing for
sales to different purchasers or kinds of
purchasers, (for example, wholesaler, re-
tailer, government agency, public insti-
tution, or individual consumer), or for
purchasers located in different areas, or
for different quantities or grades, or
Junder different conditions of sale.

(2) “Same garment.” A garment is
considered the “same” as another when:

(i) The garment belongs to the same
classification (as defined in section 1.1) ;

(if) The garment contains body mate-
rial which is the same*with respect to
construction, weight and thread count
(within the tolerance of the Worth Street
Rules), finish (including shrinkage treat-
ment), and color fastness;

(iii) The garment consumes substan-
tially the same average yards per dozen

and has substantially the same body
dimensions;

(iv) The garment contains trimmings
of fairly equivalent serviceability;

(v) The garment is constructed and
assembled with the same standards of
workmanship and inspection.

Differences in color which ordinarily
have not been the basis of differences in
price shall be disregarded.

A “simplified model” (defined in Ap-
pendix A) of any garment is considered
the “same” as such garment before sim-
plification, except when such garment
becomes the same (under the above defi-
nition) as a lower-priced garment in
which the seller dealt during or before
March 1942.

(3) “Average differential.” The man-
ufacturer’s “average differential” to any
purchaser is the average difference be-
tween the prices charged this purchaser
and the prices charged the class of pur-
chaser for whom a base price was deter-
mined under paragraph (a) (1) above,
on all orders accepted during 1941, on
the same material and labor cost basis,
for the garment being priced; or if data

- are not available for that garment, for

the most closely comparable garment of
the same classification for which data
are.available. If the differential cannot
be determined on orders from this pur-
chaser, it shall be determined on orders
from all purchasers of the same class.

SEcC. 2.3. “In-line” prices (Rule 2) —(a)
When this section applies. The ceiling
price for a garment shall be determined
under this section only if the garment is
the “same” as one which the seller manu-
factured during the twelve months pre-
ceding April 1, 1942, but cannot be priced
under Rule 1.

(b) How to calculate the ceiling price.
The ceiling price for a garment priced
under this section is the formula price,
determined under (1) below, plus or
minus the amount indicated in Appen-
dix B.

(1) How to find the formula price. To
establish the formula price for a gar-
ment to a purchaser of any class, the
seller shall:

(i) Determine the unit direct cost of
the garment being priced. “Unit direct
cost” is defined in parazranh (c) below.

(ii) Select from garments of the same
clasification, for which the base price to
a purchaser of the same class can be de~
termined under Rule 1, the one which
has a “unit direct cost” immediately
higher and the one which has a “unit
direct cost” immediately lower than the
unit direct cost of the garment being
priced. If all such garments are either
above or below, the one closest in “unit
direct cost” shall be selected, and if any
such garment of the same clasification
has the same “unit direct cost” as the
garment being priced it shall be selected
in addition to the garments immediately
above and below, -

(iii) Determine the average percent-
age markup over unit direct cost in-
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cluded in the base prices of the garments
selected.

(iv) Apply to0 the “unit direct cost” of
the garment being priced this average
percentage markup.

An example of the calculations under
Rule 2 is contained in the report form in
paragraph (d) below.

(¢) How to compute “unit direct
costs.” To establish the unit direct cost,
a seller shall add costs per unit of ma-
terials and direct labor, determined as
follows:

(1) Material costs shall be calculated
at the maximum net price which the
seller could lawfully be charged for such
materials if purchased on his customary
terms from the source of supply most
used by him in purchasing materials of
the same type during the six months
ending March 31, 1942, under the price
schedules and maXimum price regula-
tions of the OPA in effect on March 22,
1944, or, if the seller made such a calcu-
lation for the garments compared under
§ 1389.203 (c) (2) of MPR 208' before
March 22, 1944, then he figures on the
basis of the price schedules and max-
imum price regulations of the OPA in
effect at the time when the calculation
was made.

(2) Wage rates shall be calculated at
the rates paid by the seller on March
31, 1942, plus any increase subsequent
thereto made pursuant to & collective
bargaining contract or other wage agree-
ment which was entered into on or be-
fore April 27, 1942, and which provides
for an unconditional increase in wage
rates of a fixed amount or percent,

(3) Amounts of labor and material
used shall be calculated on the basis of

. the seller’s most recent cost records of the

manufacture of each garment during the
year preceding April 1, 1942, and labor
costs shall be confined to labor used in
cutting, sewing, assembling and inspect-
ing the garment.

(4) A “unit” is a dozen articles, or any
other number customarily used as a basis
for calculating costs and prices.

(d) Report of “in-line” prices. 'The
maximum price for a garment priced un-
der Rule 2 shall be reported to the Office
of Price Administration, Washington 25,
D. C. (Men’s Clothing Section). The
report shall contain information in the
detail set forth in the example below, and
shall be in a form similar to the one pro-
vided in the example, This report must
be filed as follows:

(1) In the case of garments previously
priced and offered for sale in accordance
with § 1389.203 (c) of MPR 208, the re-
port shall be filed on or before Septem-
ber 25, 1944.

(2) In the case of any other garment
priced under this Rule 2, the report must
be filed before the garment is offered for
sale. ®

With respect to any garment priced
under this Rule 2, if the report is not
flled as required by this paragraph (d),

17 F.R. 6649, 8940, 8948, 10015; 8 F.R. 4887,
14012,
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seller of the same class who did demand
such premiums.

(b) Imperfect garments, or seconds.
The maximum price of any garment of
staple work clothing which cannot be
priced under Rules 1, 2, or 3 by reason of
its substandard quality in any respect
shall be the maximum price of the most
closely comparable garment of standard
qguality priced under those rules less the
percentage discount:

(1) Which the seller customarily al-
lowed for such garments during March
1942; or

(2) If the seller allowed no such dis-
counts, which he customarily offered for
such garments during March 1942; or

(3) If the seller neither allowed nor
offered such discounts, which were cus-
tomarily offered during March 1942 by
the most closely competitive seller of the
same class who did offer such discounts,

Sec. 2.6. Maximum prices in other
cases (Rule 5). The maximum price of
a garment of staple work clothing which
cannot be priced under Rules 1, 2, 3, or 4
shall be a price, in line with the level of
prices established by this regulation, de-
fermined by the Office of Price Admin-
istration upon application by the seller.
The application shall be filed with the
Office of Price Administration, Washing~
ton 25, D. C. (Men's Clothing Section).
Pending action on such an application, a
person must not sell or deliver the gar-
ment except in accordance with the pro-
visions of section 5.6 (b) (Adjustable
pricing agreements).

SEC. 2.7. Special quota rule on deliv-
eries made by manujacturers—(a) Ex-
planation of the special quota 7ule.
Each manufacturer who delivered staple
work clothing at “wholesale prices” (this
term is defined in (b) (1) below) in 1941
must, during the remainder of 1944 and
during each subsequent calendar year,
make at least a certain quota of his de-
liveries of staple work clothing (includ-
ing “war models” and “thirty yard mini-
mum boys’ bib overalls’”) at ‘“wholesale
prices.,” This quota is that percentage
of his total- annual deliveries which is
equal to his “wholesale percentage”
(found under paragraph (b) below).

Example, X, a manufacturer of overalls, has
& “wholesale percentage” of 40%, and he ex-
pects to deliver 300,000 dozen garments of
staple work clothing during the remainder
of 1944, Accordingly, during this period, at
least 120,000 dozen garments (40% of
300,000=120,000) must be delivered at
“wholesale prices.” 180,000 dozen garments
or less may be delivered at other than
“wholesale prices.”

If, at the end of a year, a manufacturer
fails to meet his quota, he has exceeded
his ceiling prices to the extent of the
deficiency, and will be liable to civil and
criminal penalties accordingly.

(b) How a manufacturer finds his
“wholesale percentage”—(1) Definitions
of “wholesale percentage” and “whole-
sale price” A manufacturer’s “whole-
sale percentage” is the percent of his
1941 deliveries of staple work clothing
which was made at “wholesale prices.”

A “wholesale price”, for the purposes of
determining a wholesale percentage,
mecans any price at or below which a
manufacturer, during 1941, normally

g

supplied wholesalers, or any other large
volume purchaser (e. g., chain stores and
mail order houses) commonly knewn or
regarded as “wholesale trade.” For the
purposes of complying with the special
quota rule described above, a “wholesale
price” means any price provided under
this regulation for sales by a particular
manufacturer to wholesalers or any
other Jarge volume purchaser commonly
known or regarded as “wholesale trade.”
In determining whether certain sales
were made at “wholesale prices,” allow=
ance must be made for differences in gar-
ments sold.

Ezample. During 1941, V, a work clothing
manufacturer, sold a number to jobbers for
$10.00 a dozen, He also sold to a chain store
for $10.25 a dozen, & number which was simi-
lar except for an extra feature that was
worth 25¢ a dozen.

Both the 810.00 and the $10.25 sales would
be considered sales at wholesale prices.

(2) How fo figure the “wholesale per-
centage.” A manufacturer will figure
his “wholesale percentage” as follows:

(1) Find the number .of dozens of staple
work clothing garments covered by this regu-
lation delivered to all purchasers in 1941.

(ii) Find the number of these which were
delivered at wholesale prices in 1941.

(iii) Divide the number delivered at whole-
sale prices by the total of all deliveries (di-
vide (if) by (i)). The resulting figure, ex-
pressed as a percent, is the manufacturer’s
“wholesale percentage.”

Ezample 1. P, a work clothing manufac-
turer, delivered 10,000 dozen garments of
staple work clothing in 1941, All these were
delivered at prices generally charged to inde-
pendent retailers, and none at “wholesale
prices.” .

P’s “wholesale percentage” is zero,

Ezample 2. R, a work clothing manufac~
turer, delivered 100,000 dozen garments of
staple work clothing in 1841. All these de-
liveries were made to volume purchasers in-
cluding jobbers, chaln stores and industrial
users and none were delivered at higher
prices,

R's “wholesale percentage” is 100%.

Example 3. S, a work clothing manufac-
turer, delivered 50,000 dozen garments of
staple work clothing in 1941, 20,000 of these
were delivered to his volume trade at “whole~-
sale prices,” and 30,000 to independent re-
tailers at higher prices.

B's “wholesale percentage" is 40% (20,0004
50,000).

(¢) How a manufacturer uses his
“wholesale percentage”—(1) What de-
liveries are counied. In figuring the
quota of deliveries which must, be made
at wholesale prices in 1944, the manu-
facturer takes all deliveries from August
26, 1944 to December 31, 1944, inclusive.
In any subsequent year, all deliveries for
the entire calendar year will be included.

Ezample. In 1941 the ABC Company sold
70% of its staple work clothing at “wholesale
prices" and 30% at higher prices. Its “whole-
sale percentage” is 70%. From August 26,
1944, to December 31, 1944, its anticipated
deliveries of work clothing are 250,000 dozen.

The ABC Company will determine its ob-
ligation as follows:

Dozen

Anticipated deliveries. ... _______ 250, 000
Quota to be delivered at wholesale

prices (70% of 250,000) - oo oo o 175, 000

Remainder which may be sold at

other than wholesale prices...... 75, 000

For convenience in meeting the quota
of deliveries. which must be made at
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wholesale prices, it is suggested that a
manufacturer keep a current record of
deliveries made after August 25, 1944,
in this form:

Number of |y
Number of doz-/a
Date | Tiverodat P s e
w::;\l}gﬁ:le lwholesale prices| delivered

| 1

At periodic intervals (e. g., at the end
of each month), the manufacturer
should total deliveries made at whole-
sale prices and all deliveries. He should
then divide the former total by the lat-
ter. If the proportion of deliveries at
wholesale prices is below his wholesale
percentage, it would be advisable for him
to ship only at wholesale prices until
the proportion of deliveries at these
prices equals the wholesale percentage.
The procedure should be repeated for
subsequent periods, until the end of the
vear, :

(2) Calculating and filing the “whole-
sale percentage.” Every manufacturer
of staple work clothing, whose “whole~
sale percentage” is less than 100%,
must keep available for inspection by the
Office of Price Administration the ree-
ords and the tabulation or work sheets
which he used in figuring his “wholesale
percentage”. Every manufacturer is
also required to file a statement of his
wholesale percentage, as provided in sec-
tion 5.2 (b) (1) (ii).

(d) Inability to calculaie a wholesale
percentage. Any manufacturer who
sells staple work clothing but did not do
so in 1941, or who, because of inadequate
records, is unable to determine a whole-
sale percentage, must apply to the Office
of Price Administration, (Men’s Cloth-
ing Section), Washington 25, D. C,, for
the authorization of a “wholesale per-
centage.” The application must set
forth: (1) The manufacturer’s name and
address; (2) the date when he com-
menced business; and (3) the total num-
ber of dozens of staple work clothing de-
livered to each class of purchaser dur-
ing the most recent 12 months of busi-
ness, or, if the manufacturer does not
have one year's experience, during such
other portion of time as he has been in
business. Until this authorization is
granted, the manufacturer must make
all deliveries at or below wholesale prices.

ARTICLE IIT—HOW TO FIND CEILING PRICES
FOR SALES AT WHOLESALE

Sec. 3.1. Ezxplanation of pricing rules
for sales at wholesale. Under this regu-
lation, there are two kinds of sales at
wholesale, “regular sales” and “special
sales”. “Regular sales” are explained in
section 3.2, while “special sales” are ex-
plained in section 3.3. Different meth-
ods of pricing are provided for these two
kinds of sales.

Sec. 3.2. Regulur sales—(a) Whai is
a regular sale. A “regular sale” is a sale
by a wholesaler to a person who sells
principally at retail or is an industrial
user, and whose business is not under the
same ownership and control as the
seller’s.
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A “wholesaler” is a person or business
organization to which all the following
statements apply:

(1) It sells goods to retailers in gen-
eral, and not primarily to a single re-
tailer or to a group of retailers which
are under common ownership.

(2) It buys and sells goods in “whole-
sale quantities” as understood in the
trade, and sells through traveling sales-
men or circulated price lists or catalogs.

(3) It carries at all times at its prin-
cipal place of business a representative
stock of staple work clothing and makes
at least 50% of its staple work clothing
deliveries from stock (as opposed to drop
shipments) .

(4) Tt is not, directly or indirectly, un-
der the same ownership or control as the
person who fabricates the work clothing
it sells.

(5) It extends credit, and carries ils
own accounts. It may, of course, entrust
or assign its delinquent accounts to oth-
ers for collection.

(8) Itisnot (i) a buying office or other
agency representing retailers, (i) a
stock-carrying affiliate of retailers, (iii)
a central office or warehouse for stores
which are commonly owned or controlled,
(iv) a drop shipper, (v) a broker, (vi) a
commission-merchant, (vii) a selling-
agent or (viii) a job-lot dealer.

A person who wishes to qualify as a
“wholesaler” but was not such a whole-
saler in 1941, must, before making any
sales at ceilings for regular sales at
wholesale, send a statement by registered
mail to the Office of Price Administration
(Men's Clothing Section), Washington
25, D. C. The statement must give the
“wholesaler’s’ name and address, and the
date on which he commenced business as
a wholesaler.

(b) Where to find ceiling prices for
“regular sales.” Ceiling prices for “reg-
ular sales” of “war models” and “thirty
yard minimum boys' bib overalls” are
provided in Appendix D (section 6.3) and
Appendix E (section 7.2) respectively.

Ceiling prices for “regular sales” of
staple work clothing, except “war models”
and “thirty yard minimum boys’ bib
overalls”, are provided in column (2) of
the tables in Appendix C. There are four
tables of prices in Appendix C—a sepa-
rate table for each of the enumerated
different types of garments. The whole-
sale ceiling prices in each table are ar-
ranged according to each different sup-
plier’s net selling price, rather than ac-
cording to particular garment specifica-
tions.

Before using these tables, the whole-
saler must determine: (1) The type of
garment which he is pricing, and (2) his
supplier’s net selling price for that gar-
ment, The supplier’s net selling price
can be found from the wholesale ceil-
ing price list which, under section 5.1 (¢),
each supplier is required to furnish his
buyer at the time garments are de-
livered. The wholesaler should then
refer to the appropriate table in Ap-
pendix C, and follow down column (1),
which contains a list of suppliers’ net
selling prices, until he comes to the
bracket of prices which includes his sup-
plier’s net selling price for the garment
being priced. The price in column (2)
parallel to this bracket is the wholesaler’s

ceiling price for the garment being
priced.

Sec. 3.3. “Special sales”. Sales atb
wholesale which are not “regular sales,”
as explained in section 3.2, are “special
sales.” They include (but are not con-
fined to) sales by wholesalers to whole-
salers, sales by retailers to retailers, and
all sales by brokers, commission mer-
chants, job-lot dealers, and like persons.

(a) Ceiling prices for special sales.
The ceiling price for a “special sale”
is the net price actually paid by the
seller (not exceeding the supplier’s ceil-
ing price), plus any charges for trans-
portation actually paid by him. More-
over, any person who buys at a special
sale and resells at another special sale
must figure his ceiling price by taking
the net selling price of the supplier of
the person who made the first special
sale.

Ezample 1: G, a large retailer, buys a dozen
bib overalls from a manufacturer at $16.00
per dozen, the manufacturer's ceiling price,
and pays 50¢ per dozen for freight. He now
wants to resell.them to H, a second retailer.

G’s ceiling price for this sale is $16.50 per
dozen (or $1.37!% per garment), his cost plus
freight.

Ezample 2: L, a wholesaler, buys & dozen
dungarees from a manufacturer at $11.80 per
dozen, the manufacturer’s ceiling price. L
now liguidates and resells the garments to
auctioneer M for $11.50 per dozen. Now M
wants to resell the garments to another
wholesaler,

In figuring his price for this second spe-
cial sale, M finds his ceiling by taking the
net selling price of L, which is $11.80, and
adds freight paid by him. If M pays 50¢
for freight, M's celling is $12.30.

(b) Disclosure in special sales. Inany
special sale, the seller must mark the bill
or invoice with the words “special sale,”
and must disclose any information re-
quired by the provisions of section 5.2
(a) (1).

ARTICLE IV—HOW TO FIND CEILING PRICES
FOR SALES AT RETAIL

Sec. 4.1. Explanation of pricing rules
for retailers. Ceiling prices for sales at
retail of “war models” and “thirty yard
minimum boys’ bib overalls” are pro-
vided in Appendix D (section 6.2) and
Appendix E (section 7.2) respectively.

Ceiling prices for sales at refail of
staple work clothing (except “war mod-
els” and “thirty yard minimum boys’
bib overalls”) are found as follows. In
most cases a retailer will find his ceiling
prices by following the instructions in
section 4.3. In some cases a retailer
must price under section 4.4. In order
to find which section applies a retailer
should use the following steps:

Step 1. A retail seller must first determine
whether he is a Group I or a Group II retail
seller, according to the instructions given
in section 4.2 (a) below.

Step 2. Next, the seller must determine the
type of garment which he is pricing (I e,
whether it is a bib overall or a chambray,
covert, or sheeting work shirt, ete.).

Step 3. Thirdly, the seller must find his
supplier’s net selling price for the garment,
according to the instructions given in section
4.2 (b) below.

Step 4. If the seller has previously deter-
mined a maximum price for the “same”
garment under the General Maximum Price
Regulation, the seller must then:

s
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(1) Find the difference between his GMPR
ceiling price and his supplier’s net selling
price for that garment; -

(i1) Figure his markup on selling price
for that garment by dividing the difference
found in (i) by the GMPR ceiling price;

(iii) If the resultant percentage markup
is equal to, or below, the markup listed in
the table below for garments of the same
type sold by the group to which the seller
belongs, the seller shall find his retail ceiling
price for the garment under section 4.4.

(iv) If the resultant percentage markup
is above the appropriate markup indicated
in the table, the seller shall proceed to
Step 6.

Percent | Percent

markup | markup

for group | for group
Iretail | IIretai
seller seller

Type of Garment

All chambray, covert, cheviot
and sheeting work shirts.. .. ... 22 24.5
Other work shirts and work pants
(sold separately or as matched
sets), work breeches, and one-
piece Work Suits. .o oooooeoeooaan 24.5
Bib overalls and overall jackets. .. 12.5
Waistband overalls (dungarees) .. 16

BB
i

Ezample 1. A Group II retail selley desires to
find his ceiling price for a men’s bib overall.
His supplier's net selling price for the garment
is $19.56 per dozen, or $1,63 per garment. The
retailer also finds that he had a ceiling price
for this garment under the GMPR of $1.98
per garment. The difference between his
GMPR ceiling price and his supplier's net
selling price, therefore, is 35¢, and his mark-
up on selling price is figured by dividing 35¢
by $1.98. The result is 17.7%.

In the table above, the markup for bib
overalls for Group II retail sellers is 19.5%.
Accordingly, since the resultant markup of
17.7% is below the appropriate markup in the
table, this retailer must figure his retail ceil=-
ing price for the overall under section 4.4.

Ezample 2, If the retaller in example 1 had
a GMPR ceiling price for this overall of $2.25,
his markup on selling price would be 27.5%
(the difference, 62¢, divided by the GMPR
ceiling price.) Accordingly, since the result-
ant markup of 27.6% is higher than the ap-
propriate markup in the table (19.6%), he
proceeds to step 5 below.

Step 5. If a ceiling price for the garment
being priced has not previously been deter-
mined under the GMPR, or if the percentage
found in Step 4 is above the appropriate per-
centage indicated in the table, the seller
shall find his retail ceiling price for the
garment according to the instructions in
section 4.3.

Nore: If the garment Is bought at a “spe-
cial sale,” the retall seller should disregard
the above steps and price it under section 4.5
below.

Sre. 4.2. Definitions which a retail sell-
er must know in order to price—(a)
Groups of retail sellers—(1) Group I re-
tail seller. Any one who deals in staple
work clothing at retail is a “Group I
retail seller” if he is described by any
one of the following subdivisions:

(i) In either 1941, 1942 or 1943, he
made annual sales of staple work cloth~

‘ing (as defined in section 1.1) totaling

$250,000.00 or more. For example, a re-
tail seller which sold $50,000.00 worth of
work clothing in 1941, $150,000.00 in 1942
and $300,000.00 in 1943, is a “Group I
retail seller.”

(ii) In either 1941, 1942, or 1943, he
bought more than half of his supply of
staple work clothing from manufacturers
who regularly supplied wholesalers
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(whether or not they also supplied other
classes of trade), and paid prices no
higher than those manufacturers’ pre-
vailing prices to wholesalers. For exam-
ple, a mail order house would be a
“Group I retail seller” if in 1941 it bought
55% of its work clothing from a manu-
facturer who had regular wholesale and
mail order customers and charged mail
order houses no more than the whole-
salers. In comparing prices, allowance
is to be made for differences in specifica-
tions. -

(iii) In either 1941, 1942 or 1943, he
purchased more than one-fourth of the
total production of staple work clothing
of a single manufacturer. For example,
a chain of stores, which does not qualify
under (i) above, might have purchased
its work clothing from a manufacturer
who did not regularly deal with whole-
salers, so that subdivision (ii) would not
apply either. Yet, if the chain in any
one of those years, bought more than
one-fourth of the manufacturer's entire
production, it would be a “Group I re-
tail seller.”

(2) Group II retail sellers. Every per-
son who deals in staple work clothing at
retail and who is not a “Group I retail
seller”, as defined above, is a “Group II
retail seller.” This group includes most
independent retailers. For example, a
retailer with one store, who sold ap-
proximately $5,000.00 worth of staple
work clothing in 1941, 1942 and 1943, and
bought most of his supplies from jobbers,
would be a “Group II retail seller.”

(3) Meaning of seller. A “seller” in-
cludes all the departments or selling es-
tablishments in a group which is under
common ownership or control.

(b) Supplier’s net selling price—(1)
Supplier’s price list. Section 5.1 requires
that a supplier furnish each customer
with a price list which shows for each
garment supplied: (i) the lot number;
(ii) a detailed description; (iii) the sup-
plier’s net selling price; (iv) the retail
ceiling price. Thus, except in cases ex-
plained in (2), (3) and (4) below, a re-
tailer can find his supplier's net selling
price for a garment by merely consult-
ing this price list.

(2) Purchase of identical lot number
from manujacturer and wholesaler. If a
retailer buys the same garment of staple
work clothing with the identical manu-
facturer's lot number from a wholesaler
and also from the manufacturer, he must
take the manufacturer’s net selling price,
not the wholesaler's price, to figure his
retail ceiling price for this number.

Ezample. B, a Group II retail seller, buys
bib overalls of lot number 963, manufactured
by the X company, from a wholesaler for
$21.80 per dozen, which is the wholesaler’s
net selling price. Later he buys more over-
alls of lot number 963 direct from the manu-
facturer, who charges him $18.00 per dozen,
the manufacturer’s net selling price,

In figuring his retail ceiling for overalls of
this lot number, B takes $18.00 as his sup-
plier's net selling price, and finds $2.00 per
garment as his ceiling price for this lot
number,

(3) Purchase by Group I retail seller of
identical lot number from different man-
ufacturers. If a Group I refail seller
purchases the same garment with the
identical lot number from different man-

- section 4.2).

ufacturers at different prices, instead of
figuring a different ceiling price for each
different supplier’s net selling price, he
may at his option figure his retail ceiling
price on the basis of the average of his
different suppliers’ net selling prices for
this garment according to the instruc-
tions set forth in Appendix F.

If a Group I retail seller finds his
“average supplier’s price” for a garment,
he must (except as indicated in Appendix
F) keep that price in figuring his retail
ceiling price for all future sales of that
garment. However, if a seller is un-
able to figure his “average supplier’s
pricey for a garment, either because
there were no deliveries of this garment
during the period January 1, 1944 to June
30, 1944, or because his records are in-
complete and the calculation described in
Appendix F cannot be made, he must
figure a different retail ceiling price for
each different supplier’s net selling price
for the garment. Moreover, if the gar-
ment being priced is made from sheeting
or cheviot body materials, the seller may
not figure his average supplier’s price for
the garment, but must figure a different
retail ceiling price for each different sup-
plier's net selling price.

Every Group I retail seller who has
figured a retail ceiling price on the basis
of his “average supplier’s price” must
keep and make available for examination
by the Office of Price Administration a
record of the computation of that price,
together with all invoices or other rec-
ords upon which such computation was
based.

(4) Where retail sale is made by man-
ufacturer, Where a sale at retail is
made by a manufacturer, the retail ceil-
ing is found from Column (3) of the
tables in Appendix C (Sales at retail by
Group I retail sellers), But since the
manufacturer has no “supplier”, he takes
his lowest ceiling for these garments and
uses this as his “supplier’s net selling
price.”

Sec. 43. How 1o find retail ceiling
prices from the tables in Appendir C.
Except as provided in section 4.1 (step
4), ceiling prices for sales at retail of
staple work clothing (other than “war
models” and “thirty yard minimum boys’
bib overalls”) are provided in columns
(3) and (4) of the tables in Appendix C.
There are four tables of prices in Ap-
pendix C—a separate table for each of the
enumerated different types of garments.
As indicated, each table-has two sets of
ceiling prices for sales at retail; one
(column (3)) for Group I retail sellers,
and the other (column (4)) for Group I
retail sellers (these terms are defined in
Moreover, the retail ceil-
ing prices in each table are arranged ac-
cording to each different supplier’s net
selling price, rather than according to
particular garment specifications. For
example, column (3) of Table I shows
the retail ceiling price for Group I sell-
ers which corresponds to each different
supplier’'s net selling price for cham-
bray, covert, cheviot and sheeting work
shirts.

Accordingly, the retail seller, after fol-
lowing steps 1, 2, and 3, outlined in sec-
tion 4.1, should then refer to the appro-
priate table in Appendix C, and follow
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down column (1), which contains a list
of supplier’s net selling prices, until he
comes to the bracket of prices which in-
cludes the net selling price of the garment
being priced. The price in column (3)
or (4) (depending on whether the seller
bhelongs to Group I or Group II) parallel
to this bracket is the retail seller’s ceil=
ing price for the garment being priced.

Sec. 44. How to find retail ceiling
prices in other cases. If, under Step 4 in
section 4.1, the retail seller has found
that the percentage markup, between his
supplier’s net selling price for the gar-
ment being priced and the ceiling price
established. under the GMPR for the
same garment, is equal to, or below, the
appropriate percentage indicated in the
table in section 4.1, the retail ceiling
price for that garment must he calcu-
lated to provide a percentage markup on
selling price equal to the appropriate
markup specified in the table. The price
is calculated as follows:

(a) Subtract from 100% the percentage in-
dicated in the table for garments of the
same type as the garment being priced, sold
by the group to which the seller belongs.

(b) Divide the result into the supplier's
net selling price for the garment (already
found by Step 3 in section 4.1).

Example. A Group II retail seller desires to
find his ceiling price for a men’s bib overall,
His supplier's net selling price for the gar-
ment is §19.56 per dozen. The retaller also
finds that he had a ceiling price under the
GMPR for this garment of $1.98 per garment,
That ceiling price provides, over the sup-
plier's net selling price of $1.63 (819.56 per
dozen-:-12=§1,63 per garment), a markup of
35¢, or 17.7% on selling price (.35-+198=
177%).

The table in section 4.1 shows for bib over-
alls a percentage markup for Group II retail
sellers of 19.5%. Since 17.7% is below 19.5%,
this retailer must price this overall under
section 44 and use a markup of 195% in
calculating his ceiling price for this garment.

Accordingly, he calculates the price by sub-
tracting the margin of 19.5% from 100%,
which gives 80.56%, and divides the supplier’s
net selling price of $1.63 by 80.5%. The re-
sult, $2.02, is the retailer's ceiling price for
this garment.

Sec. 4.5. Where garments are bought
at a “special sale.,”” If the retailer buys a
garment at a “special sale,” he does not
figure his ceiling price by taking the
price of his own supplier. Instead, he
takes the net selling price (not to exceed
the ceiling price) of the supplier of the
person who made the “special sale.”
(The difference between a “regular sale”
and a “special sale” is explained in sec-
tions 3.2 and 3.3). If a succession of spe-
cial sales has been made he takes the net
selling price of the supplier of the person
who made the first of these special sales.
Thus, the retail ceiling price of a garment
is the same as if the retailer had bought
directly from the original supplier, with-
out any special sale intervening.

Ezample 1. C, a retail chain, buys one
dozen dungarees from a manufacturer at
$10.00 per dozen, which is the manufacturer’s
ceiling price. C sells them to D, a Group I
retail seller, at $10.35 (which is equal to C's
cost plus freight actually paid by him).

In figuring his retall ceiling, D assumes his
supplier’s net selling price to be $10.00 (the
net selling price of C's supplier) not $10.35
(the price D actually pald). Consequently,
D's retail ceiling is £1.04,per garment, the
price in Table IV for Group I retail sellers.
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Ezample 2. E, an independent retailer, buys
chambray work shirts from a jobber at $11.00
a dozen (the jobber's ceiling). He decides
to liquidate and seils them to an auctioneer
for 810.00 a dozen. The auctioneer resells
them to F, & Group II retail seller, for $11.25
(this being the price pald by E, plus trans-
portation charges incurred by the auc-
tioneer).

In figuring his retail ceiling, F takes $11.00
as his supplier's net selling price, so that his
retail ceiling is 8133 (not #1836 based on
$11.25).

ARTICLE V—GENERAL PROVISIONS

Sec. 5.1. Marking of garments and
cciling price lists. This section explains
the marking and ceiling price lists which
must be furnished in connection with
sales of all garments of staple work
clothing except “war models” and
“thirty yard minimum boys’ bib over-
alls”, The marking and informational
requirements for sales of these latter
garments are provided in Appendix D
(section 6.5) and Appendix E (section
7.4) respectively.

(a) Marking required at retail. On
and after October 16, 1944, every per-
son is forbidden to sell or offer to sell at
retail or display in a retail store any gar-
ment of staple work clothing which is not
marked as required by this section. The
marking must contain the following ele-
ments:

(1) The manufacturer’s lot number
or brand name for the garment.

(2) The retail ceiling price.

(3) Defects (if any).

(b) Ceiling price lists required from
wholesalers. Every person who sells sta-
ple work clothing at wholesale must sup-
ply each purchaser for sale at retail with
a list of retail ceiling prices for the gar-
ments supplied him, on or after August
16, 1944, as well as those supplied since
June 15, 1944. This list must be for-
warded by the wholesaler not later than
the first invoicing or billing of any gar-
ment, or hefore September 8, 1944
(whichever is later). The wholesaler
must keep this list up to date thereafter
by sending supplemental lists to each
retailer at the time of shipment of any
new garments subsequently sold or by
sending corrected lists if the wholesaler’s
net selling price is changed. The list
must be in substantially the following
form: :

RETATL CEumasG PRICE LisT AS REQUIRED BY THE
OFFICE OF PRICE ADMINISTRATION

(Group IT Retail (‘oiling}]’riws for Staple Work Cloth-
ing Bought From A B C Company, Wholesale Dis-

tributors)
Wllol'c- Group
Manafac. et | rotai
turer’s 1ot | 1yocnrintion of garment | selling | ceiling
No. or brand price | price
name (per  |(pergar-
dozen) |ment)!
[ e A Men’s 8 0z. denim bib | $19. 41 $2.15
overall, sanforized.
. B(:f's‘ 2.85 jean work | 14.30 1.82
shirt sanforized.
XYZBrand..| Men’s 3.90 chambray | 1104 1.33
shirt sanforized.

NoTicE : OFA requires that each garment must
be marked with the retail ceiling price, A gar-
ment must not be sold above the ceiling price, but
may be sold for less., This list must be promptly

<

displayed to any person on request during regular
business hours.

The retail celllnF prices indicated in the list
are those provided in the tables in Appendix C of
RMPR 208. Iowever, under that regulation,
you may be required to sell at a lower price on
the basis of the procedure ontlined in section 4.4,
Accordingly, you should ascertain whether sec-
tion 4.4 of RMPR 208 ig applicable to your case
befare selling at the prices indicated on this list.

Copies of RMPR 208 can be obtained frem
your nearest OPA office.

f The retail ceiling price indicated in this col-
umn must be the eeiling price listed in the appro-
prizte table in Appendix C, based on the whole-
saler’s net selling price, and must reflect the
differentials, if any, allowed for shipments be-
tween the “East and Central” and the *Mountain
and Pacifie' regions.

1f a wholesaler so desires, he may list two col-
umns of retall celling prices, one each for the two

geographieal regions, and indicate in the heading

to each column fthe area fn which the prices
listed in each column apply.

(¢) Marking and ceiling price lists re-
quired from manufacturers. On and af-
ter August 26, 1944, every manufacturer
is forbidden to deliver a garment of sta-
ple work clothing unless the garment is
marked with the manufacturer’s lot
number or brand name and a statement
of defects (if any). If the garment has
been simplified as provided in Appendix
A, the lot number shall be the number
used during or before March 1942, pre-
fixed by the symbol “-S-". No person
shall use on any garment a lot number
which he used in March 1942 for a dif-
ferent garment.

In addition, each manufacturer who
sells staple work clothing must supply
each wholesaler and retail purchaser
with a list of wholesale or retail ceiling
prices, as the case may be, for the gar-
ments supplied him on or after August
26, 1944, as well as those supplied since
May 15, 1944, This list must be for-
warded by the manufacturer not later
than the first invoicing or billing of any
garment, or before September 2, 1944 (fo
wholesalers) and before September 6,
1944 (to retailers) (whichever is later).
The manufacturer must keep this list up
to date thereafter by sending supple-
mental lists to each customer at the time
of shipment of any new garments sub-
sequently sold to him, or by sending cor-
rected lists if the manufacturer’s net
selling price is changed. The list to
be sent to retailers must be in substan-
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tially the form suggested in (1) below,
while that to be sent to wholesalers
should follow the form suggested in (2)
below.

(1) Form of retail ceiling price list to
be furnished by the manujfacturer.

Grovup I RETAIL CR1LING PRICE L1ST ! AS REQUIRED RY
THE OFFICE OF PRICE ADMINISTRATION

(Group I Retail Celling Prices for XYZ Company
Staple Work Clothing)

The following list enumerates the garments of staple
work clothing (other than ‘“‘war models” and *‘thirty
vard minimum boys’ bib overalls’) which we have ship-
ped to you, and indicates your retail ceiling price based
on our net selling price listed in colnmn (¢). However,
if you are using the “gverage supplier’s price” provision
of section 4.2'(h) (8) of RMPR 208, disregard the retail
ceiling prices on this list, and determine your ceiling
ﬁrices by use of the tables provided in Appendix C of

MPR 208, according to the instructions contained in
section 4.2 (b) 3).7

(a) (b) () (@)
Manu-
Grou
Manufae- n::g-'s Iretail
turer’s lot n ' net sell-| celling
No. or Description of garment lnﬁ price
i price | i
per :
dozen) | ™enY
81072 ccnuae Men’s 3,90 chambray | $8.54 $0.98
shirt, sanforized
B81075....... Men’s 3.90 covert shirt, | 8.8714 1.03
sanforized

Nomick: OPA requires that each garment must be *
marked with the retail ceiling price. A garment must
not be sold above the ceiling {)rim but may be sold for
less. Thislist must be promptly displayed to any person
on request during regular business hours.

The retail ceiling prices indicated in the Iist are those
rovided in the tables in Appendix C of RMPR 208,
Jowever, under that regulation, you may be required

to sell at & lower price on the basis of the procedure out-
lined in section 4.4 of RMPR 208. Accordingly, you
should ascertain whether section 4.4 of RMPR 208
applicable to your case before selling at the prices indi-
cated on this list. .

11n spfropriam cases, the list would be entitled
“Group I1 Retail Ceiling Price List.”

 This sentence concerning ‘‘average su{)%licr's price"
ihiould be omitted from “Group II Retail Ceiling Price

sts.”

3 The retail cefling price indicated in this column must
be the ceiling price listed in the a?proprlaw table in
Appendix C on the basis of the manufecturer’s net selling
price, and must reflect the differentials allowed for
shipments between the “East and Central” and the
“Mountain and Pacific” regions. Manufacturer's net
selling price (supplier’s net selling price) is defined in
Instruction 3 to the tables in Appendix C; “East and
Central” and “Mountain end Pacific” are defined in
Instruction 4 to the tables.

1f a manufacturer so desires, he may list two columns of
retail ceiling prices, one each for the two geographical
reglons, and indicate in the heading to each column the
area for which the prices in each column apply.

(2) Form of wholesale ceiling priee list to be furnished by the manufacturer.

WHOLESALE CEILING PRICE LIST AS REQUIRED BY THE OFFICE OF PRICE ADMINISTRATION
(Wholesale Ceiling Prices for XYZ Company Staple Work Clothing)
The following list enumerates the work clothing which we have shiﬁpcd to you, and indicates in column (d) your

ceiling price for regular sales at wholesale of each garment.! In add

ion, column (e) Indicates the Group II retafl

price for these garments in those cases in which your net selling price to the Group II retail seller is the same as your

ceilingwprice for the particular garment.

You are requimd&under RM PR 208, to furnish each of your retail customers with a “retail ceiling price list”’, similar

to the one describe:

in section 5.1(b)of RMPR 208. If your net selling price to a retailer is less than your ceiling price

listed below for & particular gnrmont‘, you must determine from the tables in Appendix C of the regulation the correct
retail cefling price and enter that price on the list which you supply the retailer.

() (b)

© () (e)

Group I1
Mir's | Ceiling | retall ceil-
net pricefor | ing price

Mfr’s lot No. or selling | salesat | ifsold at

brand hame Deseription of garment price | whole- | wholesale
(per |[sale ? (periceiling price

dozen) | dozen) (per gar-

ment)

e SN e Boys' 2.20 denim bib overall, mill finish. cve e eerneenes $0.92 $12.00 $.33
-S-1072.... .| Men’s 3.90 chambray shirt, sanforized. . 9.90 12.20 1.48
S Brand Men'’s 2.80 drill work pants, mill finish.. oo eeeeeeeaae 10.72 13.20 1.67

S
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Norice: A garment must not be sdld abiove the ceiling price, but may be sold for less. This list must be promptly
displayed 1o any person on request during regular business hours.

! Manufacturers may, if they desire, list their entire line of garments, and should indicate in the first sentence that

the list constitutes their entire line

* The wholesale eciling price indicated in this column must be the ceiling price listed in the appropriate table in

Appendix C, on the basis of the manufacturer’s net selling price, snd must reflect the differentials aliow

for shipments

between the “East and Central” and the “Mountain and Pacific” regions. Manufacturer's net selling price (su
plier's net selling price) Is defined in Instruetion 3 to the tables in Appendix C: “East and Central” and “Mounta

and Pacifie’ are defined in Instruction 4 to the tables,

If a manufacturer so desires, he may list two columns of wholesale ceiling prices, one each for the two geographical
regions, and lndimy- in the heading to each column the ares for which the prices in éach column apply.

(d) Elements of marking. The ele-
ments required to be marked are ex-
plained in this paragraph.

(1) Lot number or brand name. The
lot number or brand name must be gif-
ferent for each garment having a dif-
ferent manufacturer’s ceiling price.

(2) The retail ceiling price. This
must be the correct ceiling price for the
circumstances in which the garment is
offered for sale at retail.

.(3) Defects, if any. If the garment
is a “second” or imperfect, it must be so
‘marked.

(e) Manner of marking. The required
merkings must be atfached to each gar-
menf, The required marking must be
attached by stitching, adhesive, pins or
staples, except where some other method
is authorized. The required markings
may be in on= or more parts, and may be

accompanied by other information, but .

all portions must be clearly visible to
the purchaser.

EXAMPLE OF MARKING
LOT NO. 803
Retat) colling e e e

(f) Exemption from marking. In the
case of sales at retail of garments of sta-
ple work clothing, which are based on
orders received by mail pursuant to a
mail order catalog, the retail seller need
not mark each garment, as required by
section 5.1 (a) if he forwards with the
garment a sales memorandum stating
the retail purchase price (not exceeding
the ceiling price), and the identity of the
garment.

Sec. 5.2. Informational requirements—
(a) Disclosure—(1) Information for
pricing. Any person who has sold for
resale any staple work clothing may be
required to supply any purchaser with
any information needed by him for the
marking or pricing of the garments.
This information must be furnished in
writing promptly upon receipt of a writ-
ten request from the buyer.

(2) Sales stips and receipts. Any seller-

who has customarily given a purchaser a
sales slip, receipt or similar evidence of
purchase must continue to do so. Upon
request from a purchaser any seller, re-
gardless of previous custom, must give
the purchaser a receipt showing the date,
the name and address of the seller;
the lot number of the garment or other
description (e. g., men’s 8 oz. denim bib
overall, sanforized), and the price re-
ceived for it.

. (3) Wholesale and retail ceiling price
lists, Any retailer who has received from
his supplier a “retail ceiling price list,”
must display the list promptly to any
person who requests to see it during regu-
lar business hours. If the seller operates
more than one department or selling es-
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tablishment, a copy of the list must be
made available in each separate unit
where staple work clothing is sold.

(4) Invoices. Every manufacturer
selling staple work clothing and every
person selling staple work clothing at
wholesale must give the purchaser an in-
voice showing: (i) the date; (ii) the
manufacturer’s lot number or brand
name for each different garment sold;
(iii) the quantity sold, and the selling
price, of each different lot number or
brand name; and (iv) the terms of sale
(e. g., net 30 days, f. 0. b. factory).

(5) Disclosure by purchasers for re-
sale. Every person who buys or oZers to
buy staple work clothing for resale may
be requested by the seller to furnish a
signed statement showing the group of
seller to which he belongs. Within ten
days after receiving such a request in
writing, the buyer must supply the seller
with' this statement.

(b) Records and reports—(1) Manu-
facturers. (i) Manufacturers who have
priced garments under Rules 2 or 3 must
report the calculation of the: maximum
prices in accordance with the instruc-
tions set forth in those rules, and must
retain a copy of each report,

(ii) Every manufacturer whose whole-
sale percentage is less than 100% must
keep the records and work sheefs from
which he figured his “wholesale percent-
age” as provided in section 2.7 (b).
These records must include a list show-
ing: (a) each lot number of staple work
clothing covered by this regulation deliv-
ered during 1941; (b) a description of
each such number (e. g., men’s 3.90
chambray work shirt, sanforized); (c)
each class of purchaser (e, g., jobbers,
chain stores, mail order houses, inde-
pendent refailers, industrial users) to
which each number was delivergd; (d)
the quantity (in dozens) delivered to each
class of purchaser; and (e) the prices
at which delivery was made to each class
of purchaser. The records required by
this subdivision must be prepared on or
before September 25, 1944, and there-
after must be kept and made available
on request to the OPA. Further, the
manufacturer must file with the office of
Price Administration (Men’s Clothing
Section), Washington 25, D. C,, on or be-
fore September 25, 1944, a statement
showing the total number of dozens of
staple work clothing delivered by him in
1941, and the number delivered at whole-
sale prices.

(iii) In addition, every manufacturer
is subject to the information and record
requirements of § 1389.210 (a) and (b)
of MPR 208.

(2) Retailers. (i) Every retailer shall
keep and make available on request to
the OPA all records relating to ceiling
prices established for staple work cloth-
ing, required by the General Maximum
Price Regulation
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(ii) Every Group I retail seller who
has figured a retail ceiling price on the
basis of his average supplier’s price un-
der section 4.2 (b) (3) must keep and
make available on request te the OPA
the record described in that section.

(3) Al sellers. Every person selling
staple  work clothing shall keep and
make available on request to the OPA, a
copy of each invoice delivered or received
pursuant to section 5.2 (a) (4),

Sec. 5.3. When tazes may be added.
If a statute or ordinance imposes a tax
upon a particular sale or delivery (such
as a sales fax, gross proceeds or gross re-
ceipts tax or compensating use tax) and
permits such tax to be stated separately
from the selling price, the seller may col-
lect such tax in addition to the maximum
price under this regulation, provided that
he states the amount of the tax sepa-
rately. However, this provision does not
apply to any tax imposed on a prior sale
or delivery of the same article.

SEc. 5.4. Transfer of business or stock
in trade. If the business, assets or stock
in trade of any seller of staple work
clothing have been or shall be trans-
ferred on or after April 28, 1942, and the
transferee shall carry on the business, or
continue to deal in staple work clothing,
in an establishment separate from any
other establishment previously owned or
operated by him, the maximum prices of
the transferee shall be the same as those
to which his transferor would have been
subject if no such transfer had taken
place, and his obligations to keep, make
available, prepare and file records shall
be the same. The transferor shall either
prepare and make available or turn over
to the transferee all records of transac-
tions prior to the transfer which are
necessary to enable the transferee to
comply with the record provisions of this
regulation,

SEec. 5.5. Excessive prices forbidden.
On and after the effective date of this
regulation, the following practices are
forbidden regardless of any contract or
other obligation:

(a) Charging more than ceiling price.
Every person is forbidden to sell or de-
liver any staple work clothing at a price
Nigher than the ceiling price set by this
regulation. A lower price may, of
course, be charged.

(b) Buying jor more than the ceiling
price. Every person is forbidden to buy
or receive any staple work clothing, in
the course of trade or business, at a price
higher than the price set by this regula-
tion.

(¢) Combination sales. Every person
is forbidden to require any purchaser to
buy or agree to buy any other article,
service, package or wrapper, in connec-
tion with the sale or delivery of any
staple work clothing. But any seller
may refuse to sell less than a minimum
quantity of any one style number, if this
minimum has been customary for the
seller.

(d) Indirect price increases. Every
person is forbidden to do any other act
which directly or indirectly increases
above the ceiling price the consideration
paid by the purchaser for any staple
work clothing. Any practice which is a
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device to secure the effect of a higher
than ceiling price is as much & violation
as outright raising of the ceiling price.
This applies to devices making use of
commissions, services, transportation
charges, premiums, taxes, special provi-
sions, tying agreements, trade under-
standings and all similar practices; and
to the reduction of the size range in
which a garment is offered from the size
range in which it was offered during
March 1942,

No manufacturer shall so change the
allowances, discounts or other price dif-
ferentials which he customarily made
during March 1942 as to require any
purchaser to pay a higher net price.

(¢c) Indirect violations. Every person
is forbidden to offer, attempt or agree to
do any of the acts forbidden by this
section.

Sec. 5.6 Adjustable pricing agree-
ments. Adjustable pricing agreements
may be entered into notwithstanding the
provisions of section 5.5 to the extent
permitted by this section,

(a) When regulation fizes a ceiling
price. In cases where this regulation
fixes a ceiling price, a person may sell at
that ceiling price, subject to an agree-
ment with the buyer to charge a higher
price if it becomes the legal ceiling price
by the time of delivery. But one must
never charge a price which is higher than
the maximum price in effect at the time
of delivery. Moreover, unless specifically
authorized by the Office of Price Admin-
istration, a person must not deliver or
agree to deliver at a price which is to be
adjusted upward in accordance with ac-
tion by the Office of Price Administration
after delivery.

(b) Where regulation does not fit a
ceiling price. In cases where a ceiling
price is not fixed by the regulation, a per-
son must not make any contract or sale
unless the price is expressly subject to
adjustment in accordance with any ac-
tion which may be taken by the Office
of Price Administration. Moreover, un-
less specifically authorized by the Office
of Price Administration, a person must
not make any delivery until a ceiling
price has been fixed by the Office of Price
Administration.

(c) When specific authorization will
be given. Specific authorization to de-
liver or agree to deliver at a price which
is to be adjusted in accordance with ac-
tion taken by the Office of Price Admin-
istration after delivery will be given only
where: (1) A request for the fixing or
changing of a ceiling price has been
filed; and (2) the authorization is neces-
sary to promote distribution or produc-
tion; and (3) it will not interfere with
the purposes of the Emergency Price
Control Act of 1942, as amended.

This authorization may be given by the
Administrator or by any other official of
the Office of Price Administration to
whom the power to grant such authoriza-
tion has been delegated, and may be
given by order, letter or telegram.

Sec. 5.7. Licensing and enforcement—
(a) Licensing. The provisions of Licens-
ing Order No. 1, licensing all persons who
make sales under price control, are ap-
plicable to all sellers subject to this reg-

ulation. A seller's license may be sus-
pended for violations of the license or
this regulation, A person whose license
is suspended may not, during the period
of suspension, make any sale for which
his license has been suspended.

(b) Penalties. Any person who vio-
lates any provisions of this regulation is
subject to the criminal penalties, civil
enforcement actions, suits for treble
damages, and proceedings for suspen-
sion of licenses provided by the Emer-
gency Price Control Act of 1942, as
amended.

Sec. 5.8. Relation to other regula-
tions—(a) Regulations superseded. The
coverage of this regulation is stated in
section 1.1. Where this regulation ap-
plies, it supersedes (except as indicated
below) the provisions of the following
regulations:

General Maximum Price Regulation; *

Maximum Price Regulation 208 (Staple
Work Clothing).

Ezxception: Mail order catalogs—The pro-
visions of the General Maximum Price Regu-
lation and of MPR 208 shall continue to ap-
ply to sales at retail of garments of staple
work clothing, which are based on orders re-
ceived by mail, pursuant to a mall order
catalog, the printing of which was completed
or substantially completed (i. e, the printing
plates have been made) prior to August 16,
1944.

(b) Contractors' services. -This regu-
lation does not apply to charges for con-
tractors’ services, which are governed
by Maximum Price Regulation 172°
(Charges of Contractors in the Apparel
Industry).

“Contractor” is defined in § 1389.52 of

that regulation.
" (e) War procurement agencies. This
regulation does not apply to sales of sta-
ple work clothing made according fo
military specifications, when the sales
are made to any war procurement agency
as defined in Maximum Price Regula-
tion 157" (Sales and Fabrication of Tex-
tiles, Apparel and Related Articles for
Military Purposes).

(d) Ezport sales. This regulation does
not apply to export sales of staple work
clothing. Such sales are covered by the
Second Revised Maximum Export Price
Regulation.®

(e) Import sales., The provisions of
this regulation do not apply to deliveries
made from points outside the 48 states
and the District of Columbia. Such sales
and deliveries are governed by the pro-
visions of the Maximum Import Price
Regulation.” This regylation does, how-
ever, apply to domestic sales when the
articles sold were originally imported.

SEc. 5.9 How this regulation may be
amended. Any person who seeks a mod-
ification of any provision of this regula-
tion may file a petition for amendment
of general applicability in accordance
with Revised Procedural Regulation No.

39 F.R. 1385, 5169, 6106.
17 F.R. 4882, 6684, 8351, 8948, 10864, 8 F.R.

8063.

57 F.R. 4273, 4541, 4618, 5180, 5716, 6004,
6424, 8048, 8 F.R. 3948, 7507, 15609, 17374,
9 F.R. 1466.

¢ 8 F.R. 4132, 5987, 7662, 9908, 15193.

78 F.R. 11681, 12237,

1°* issued by the Office of Price Adminis-
tration.

APPENDIX A—DEFINITION OF “SIMPLIFIED”
GARMENT

(a) Simplifications permitted. A gar-
ment shall be deemed to be a “simplified
model” of another when it is identical
with the other except for the differences
listed below:

(1) Bib overalls. Elimination of: (i)
triple stitching; (ii) double thickness
pockets; (iii) bar tacks in excess of 15;
(iv) rule pockets or hammer loops in
excess of one each; (v) fasteners in ex-
cess of one button on each side opening,
two bib suspender buttons, one button
or snap fastener on bib, two buttons on
fly through size 38 and three buttons on
fly on size 40 and up.

(2) Overall jackets. Elimination of:
(i) Triple stitching; (ii) double thickness
pockets; (iii) pockets in excess of two;
(iv) cuff buttons in excess of one on each
cuff; (v) buttons on front in excess of
four.

(3) Dungarees or waist-band overalls.
Elimination of: (i) Triple stitching; (ii)
double thickness pockets; (iii) bar tacks
or rivets in excess of nine except those
needed for belt Ioops; (iv) hammer loops;
(v) fly buttons in excess of five, includ-
ing waist-band fasteners; (vi) suspender
buttons: (vii) belt loops in excess of six;
(viii) strap and buckle.

(4) Work pants. Elimination of; (i)
Triple stitching; (ii) double thickness
pockets; (iii) flaps on pockets; (iv) bar
tacks or rivets in excess of 11 except those
needed for belt loops; (v) suspender
buttons up to and including size 38; (vi)
side straps and buckles; (vii) cuffs on
trousers made of material of the weight
of 2.50 yards per pound on 30" gray
weight basis, or heavier; (viii) tunnel
belt loops; (ix) self belts; (x) pleats.

(5) Work Shirts. Elimination of: (i)
Triple stitching; (ii) flaps on pockets;
(iii) bar tacks in excess of 4; (iv) cuff
buttons in excess of one on each cuff; (v)
front buttons in excess of 6; (vi) bellows
pockets; (vii) lined cuffs; (viil) eyelets
or vents; (ix) yoke back in excess of 25
inches deep measured from the center of
the bottom of the collar.

(8) One piece work swits. Elimination
of: (i) Triple stitching; (ii) double
thickness pockets; (iii) bar tacks in ex-
cess of 17; (iv) rule pockets and hammer
loops in excess of one each.

(7) Work breeches. Elimination of:
(i) Triple stitching; (ii) flaps on pockets;
(iii) double thickness pockets; (iv) fly
buttons in excess of five; (v) tunnel belt
loops.

(b) Changes not permitied. A gar-
ment shall not be considered a “simpli-
fied model” when it is altered as follows:

(1) By a change in the weight, finish
or construction of body materials;

(2) By a reduction in body dimensions;

(3) By elimination or substantial re-
duction in the use of slide fasteners;

(4) By elimination of double thickness
in shoulders, front or back, or in elbows;

(5) By elimination of double thickness
in knees or in seats.

s7 FR. 8961, 8 F.R. 8318, 3533, 6173, 89 F.R.
8075.
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APPENDIX B—TABLES OF ‘ADJUSTMENTS TO BE
MADE IN BASE PRICES OF GARMENTS PRICED
UNDER SECTION 2.2 AND IN FORMULA PRICES
OF GARMENTS PRICED UNDER SECTIONS 2.3
AND 2.4

The amount of the adjustment to be
made in the base price of a garment
being priced under section 2.2, or in the
formula price of a garment being priced
under section 2.3 or 2.4, to find its ceiling
price is given in the tables below. Three
tables are listed below. The table to be
used depends on the type of body ma-
terial of which the garment is made. In
the case of denim, chambray and covert
materials, the date of purchase of the
material, or whether the manufacturer
has contracted to sell the garment. prior
to August 16, 1944, is controlling. The
tables are to be used as follows:

(a) For all garments made from ma-
terials other than denim, chambray, or
covert, Table I must be used.

(b) For all garments made from denim
or chambray:

(1) Table I must be used if the manu-
facturer has contracted to sell the gar-
ment prior to August 16, 1944.

(2) Table II must be used if the man-
ufacturer has not contracted to sell the
garment prior to August 16, 1944, and
if the garment is made from material
which the manufacturer purchased prior
to June 30, 1944. >

(3) Table III may be used if the gar-
ment is made from material which the

manufacturer purchased on or after.

June 30, 1944,

(¢) For all garments made from
covert:

(1) Table I must be used if the man-
ufacturer has contracted to sell the gar-
ment prior to August 16, 1944,

(2) Table II may be used for all other
garments.

Nore: For garments made  from denim,
chambray or covert materials, the manufac-
turer shall comply with these instructions by
taking an inventory and account as of
August 16, 1944:

(1) Of the number of dozens of each type
of garment made from each of these different
kinds and weights of materials remaining to
be delivered under contracts which the man-
ufacturer has entered into prior to August 16,
1944; and

(2) Of the number of dozens of garments
made fromv each of the different kinds and
weights of these materials which he has on
hand on August 16, 1944, both completed and
in process of manufacture; and

(3) Of the yardage of each of the different
kinds and weights of these materials which
he has on hand on that date and which he
has purchased pursuant to all contracts
entered into prior to June 30, 1944.

In making these calculations, the manufac-
turer shall include only garments of staple
werk clothing sold or to be sold pursuant to
the terms of this RMPR 208 or the predeces-

sor regulation MPR 208 (except war models
and thirty-yard minimum boys’ bib overalls)
and materials used in such garments, and
shall exclude garments sold or to be sold pur-
suant to MPR 157 (Sales and Fabrication of
Textiles, Apparel and Related Articles for
Military Purposes), and materials allocated
to such garments.

Ezample: Manufacturer X takes an inven-
tory and account as of August 16, 1944, which
shows the following:

(1) Garments made of denim, chambray
or covert remaining to be delivered under all
contracts which he has entered into prior to
August 16, 1944:

150 dozen men's 9 oz. sanforized denim bib
overalls.

200 dozen men's 3.90 sanforized chambray
shirts.

50 dozen men's 3.90 sanforized covert shirts.

(2) dozens of garments on hand, including
both garments completed and in process of
manufacture:

200 dozen men’s 9 oz. sanforized denim bib
overalls.

250 dozen men s 3.90 sanforized chambray
shirts.

75 dozen men's 3.90 sanforized covert shirts,

(3) Yardage of denim, chambray and covert
materials on hand and purchased prior to
June 30, 1944:

11,000 yards 9 oz. sanforized denim on hand.

6,000 yards 9 oz. sanforized denim pur-
chased by contract dated May 1, 1944, for
future delivery.

Using the 9 oz. denim bib overall as an
illustration, X will make his adjustments as
follows: the base price for 150 dozen gar-
ments (the quantity covered by the con-
tracts mentioned above in (1)) must be ad-
Jjusted under Table I; the base price for 50
dozen garments (200 dozen, the quantity
completed and in process of manufacture,
minus 150, the quantity covered by the con-
tracts) must be adjusted under Table II;
moreover, the base prices for any garments
fabricated from the 17,000 yards of 9 oz,
denim on hand and on order must also be
adjusted under Table II.

Within a given table, the amount of
the adjustment is dependent upon the
following two factors:

First. The body material from which the
garment is made, and the weight of such
material. As indicated in the tables, the
amount of the adjustment differs for each
type of body material, and, in some cases,
for each weight of a particular body material.

Second. The date of the “last issued writ-
ten price list” pursuant to which the base
prices were established for garments priced
under section 22. If the base prices for
garments priced under section 2.2 were estab-
lished pursuant to a price list issued on or
after January 1, 1942, the seller must use
column A in the tables. If they were estab-
lished pursuant to a price list issued prior to
January 1, 1942, he may use column B,

(Note that column A is divided into two
parts: Part 1 contains the adjustments to
be made in determining the ceiling prices
for men’s garments, and Part 2 the adjust-
ments in determining the ceiling prices for

boys' garments.)

9987

The total amount of the adjustment
is the product which resulfs from multi-
plying the number of yards of cloth used
in the garment, before simplification Gf
any), by the number of cents indicated
in the appropriate table below, for the
body material of which such garment is
made. If the product of the multiplica-
tion is a minus quantity, that quantity
is to be subtracted from the base or for-
mula price; if the pr